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YAK 339. 372 B. A. Hikynbua, K.€.H.,
0. B. YanniHCbKKUM, K.€.H., AOLEHT,

YepHiBeUbKUN TOProBesibHO-eKOHOMIYHUI iHCTUTYT KHTEY,

M. YepHiBLi

KNIEHTOOPIEHTOBAHMI KOMMJMEKC MAPKETUHIY NIAMNPUEMCTBA
PO34PIBHOI TOPrIBJI

AHoOTauis

AKTyanbHiCTb TeEMU AOCMIIKEHHS 3YMOBJ/IEHA 3aroCTPEHHSAM KOHKYPEHL|i 3a CrioXusada BHacNigoK
3HWKEHHSI e(DeKTUBHOCTI BMNAMBY TPaAMUIMHUX iIHCTPYMEHTIB, WO BMKOPUCTOBYIOTLCS MiANPUEMCTBAMM
po3apibHoi TopriBni. Y CTaTTi pO3rfsHYTO TEOPETUYHi OCHOBWM LWOAO0 (OPMYyBaHHA PO3LUMPEHOrO
KOMMMEKCY MapKETUHIy TOProBefnbHOro nianpueMcrea. [lpoaHanizoBaHO CTPYKTYPHI eneMeHTu
KOMMJIEKCY MapKEeTUHIY MiANPUEMCTBA PO3ApibHOI TOpriB/i, 3anpoONOHOBAHO MiAXi4 LOAO PO3LIMPEHHS
MOro cknagy 3a paxyHOK efieMeHTy «napTHepcTBa». BusHauyeHOo 3MICT enemMeHTy «napTHepCTBa», Moro
BiAMIHHOCTI Bi4 HasIBHUX Y PpO3LIMPEHOMY KOMMMEKCI MAapKETUHIy €efleMEeHTIB Ta pe3ynbTaTu
BMKOPWUCTAHHS NiANPUEMCTBaMK po3apibHOI Toprieni. Peanizauis napTHepcTBa po3rnsaaETbCs y Mexax
MOTUBALIMHOIT B3aeMoAii MK MiANPUEMCTBOM po3ApibHOI TOPriBai Ta CNoXuBayeMm, LIO NpU3BOAUTL A0
MO3UTUBHUX 3MiH AK Y AiSSIbHOCTI NiANPUEMCTBA, Tak i nosediHui ocTaHHboro. OCHOBHUM iHCTPYMEHTOM
y MeXax MOTMBaUilHOi B3aeMoAii 3anpornoHOBaHO po3rnsaaty MnporpaMmy JIOSIbHOCTI, a TaKoX
BU3HAYEHO iX CYTHICTb, Pi3HOBUAM Ta OCHOBHI 3aBAaHHS.
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Knwuosi _cnoa: po3apibHa TopriBns, KOMMIEKC MapKeTWHry, napTHEpCTBO,
MOTUBaUiHa B3aEMOAis, Nporpama fosbHOCTI.

B. A. Hukynbua, K.3.H.,

HO. B. Yan/sINHCKMM, K.3.H., AOLEHT,

YepHOBULKUA TOProBO-3KOHOMNYECKNI MHCTUTYT KHTIY,
r. YepHoBLbl

KNMEHTOOPUEHTUPOBAHHbIA KOMMNJIEKC MAPKETUHIA
NPEANPUATUA PO3HUYHOW TOProOBJIN

AHHOTaUus

AKTyasbHOCTb TeMbl UCCNenoBaHusl 06ycnoBieHa 060CTPEHWEM KOHKYpeHUUW 3a noTpebutens
BCNEACTBUE CHWXKEHUS 3PDEKTUBHOCTU BAUSHUSA TPAAULMOHHBIX WHCTPYMEHTOB, MWCMO/b3yeMblX
NpeanpuUsATUSMU  PO3HUYHOWM TOProBAW. B cCTaTbe paccMOTpeHbl TEOpeTUYecKMEe OCHOBbI MO
¢opMMpOBaHUIO pacCIUMPEHHOr0 KOMMJeKCa MapKeTuHra npeanpustus. [lpoaHanv3upoBaHbl
CTPYKTYPHbIE 3/IEMEHTbI KOMMJIEKCa MapKeTWHra MpeanpusTUS PO3HWYHON TOProBAW, MpeasoXeH
noAxoA Mo paclUMpPEeHUIo ero CocTaBa 3a CYET 3/IeMeHTa «napTHepcTBa». OnpefeneHo cofepxaHue
3/1EMEHTA «MAPTHEPCTBa», €ro OT/INYMSA OT UMEIOLUMXCS B PaCLUMPEHHOM KOMM/IEKCE MapKeTWHra
3NEMEHTOB M pe3y/bTaTbl WCMOMb30BaHWA MNPeAnpUSTUSMU PO3HWYHOM Toprosnu. Peanusauwus
napTHepCcTBa paccMaTpvBaeTCsl B paMKax MOTMBALWMOHHON B3aWMOAEUCTBUS MeXAy NpeanpusiTueM
PO3HWYHOM TOProBAM W MOTpebuTeneM, 4UTO MNPUBOAUT K MO3SUTUBHbLIM W3MEHEHWUSAM KaK B
LEsTeNbHOCTV NPeanpusTs, Tak U NnoBeaeHnu nocneaHero. OCHOBHbIM MHCTPYMEHTOM B npeaenax
MOTWMBaLMOHHOW B3aUMOAEWCTBUS MPEAJIOKEHO paccMaTpuBaTb NMPOrpaMMy JIOSNIBHOCTU, @ TakxXe
onpeaesnieHbl X CYLWHOCTb, BUAbI U OCHOBHbIE 3a4auu.

KnwyeBble c/0Ba: poO3HWYHAs TOProB/isl, KOMMJIEKC MapKeTWHra, napTHEPCTBO,
MOTMBaALMOHHOE B3aMMoAeNCTBME, NporpamMMa /osisIbHOCTU.

MocraHoBka npo6nemMu. 3MiHM Yy CNOXMBALbBKIA NoBeAiHUi, BWUKIUKaHI
TEHAEHUISIMN OCTaHHIX POKiB Y €KOHOMILi KpaiHW, 3aroCTpuUanM KOHKYpPeHLito Ha
CMNOXWBYOMY PWUHKY, Yy TOMYy uucni W y cdepi po3apibHin Toprieni.
BUKOpUCTaAHHA BXe TpaauuinHUX ANS CAPURHATTS CROXMBA4YiB iHCTPYMEHTIB
MapKeTUHIY CTBOPKE edeKT CXOXOCTi Mpono3uuin niaAnpumeEMCTB po3apibHOI
TOPriBNi, WO CYTTEBO 3HUXYE edeKTMBHICTb iX BnAMBY. Cy4yacHa KoHuUenuis
MapKeTUHry B3aEMOBIAHOCUH, peanisauis SKoi A03BONSE BUPILLUTU 3a3HAYEHY
npobnemy, opieHTye Ha nNobyaoBy AOBFOCTPOKOBUX B3AEMOBUTiIAHUX CTOCYHKIB
3i cnoxmBayamu, WO Moxe 6yTW peanizoBaHO WNAXOM GOPMYyBaHHA iX
NOANbHOCTI A0 KOHKPETHOro niAnpueMCTBa.

JlosneHiCTb  cnoxuBadiB 3abe3nevyyeTbCs BMAMBOM MNeBHOro Habopy
B3AEMOMOB’'A3aHNX e/IeMEeHTIB, Nig SKUM B MApPKETMHIY PO3YMIETbCA «KOMMNEKC
MapkeTuHry». B yMoBax opieHTauii nianpuemcrea po34pibHOI Toprieni Ha
MPUHLMNM KOHUENUWiT MapKeTUHIry B3aEMOBIAHOCUH, KOMMEKC MapKeTUHry Mae
3abe3neyyBaTn NPUXUABHICTb Ta, K pe3ynbTaT, GOpMyBaHHS NOBEAIHKOBOI Ta
€MOLiMHOT KOMNOHEHTW NOANbHOCTI CNoXMBaya.
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AHanis ocraHHiX gocnipxeHb i nyb6nikauiin. lMutaHHs Ta npobnemu
(dopMyBaHHS KOMMJIEKCY MapKeTWMHIY, 30KpeMa nignpuveMcTBamMu po3apibHoi
TopriBni, po3rnsganucsa y npauax 6aratbox 3apybidXHMX Ta BIiTUM3HSHUX
BUYEHUX, cepen sakux cnig suginntn . ApMmctpodra, J1. B. banabaHosy,
I". J1. barieBa, M. . BiTHep, Bb. H. bymca, ®. KoTtnepa, . A. Mopos,
0. B. Mawyka, K. Xakcesepa, H. I. Yyxpan, B. I'. LUnHkapeHkKa.

AHani3 pesynbTaTiB HaYKOBUX AOCNIAXEHb AO3BOMSE CTBEpAXYBaTH, LLO AN
cchepu nocnyr, Ao SKOi BiAHOCATb i po34pibHy TOPriBAO, XapakKTeEPHUM € Nigxia,
wo nepenbavae GOpMyBaHHA KOMMJEKCY MapKeTuHry Yy po3pi3i cemu
€/1eMEeHTIB: ToBapHa, uiHoBa, 36yToBa NOAITMKKU, MONITUKA NPOCYBAHHSA, /04U,
MaTepiasibHi cBigoutBa Ta npouec. [lpoTe B yMmoBax peanisauii KoHuenuii
MapKeTUHIy B3a€EMOBIAHOCMH TaKWK MNigxia He MNOBHOK Mipow Bignosigae i
LinssM Ta 3aBAaHHSM, OCKiIbKM  yCKNagHE OpMyBaHHA  NOSbHOCTI

MapKeTUHry Ta moaudikauia Moro efneMeHTiB CTatoTb MPIOPUTETHUM HAMNPSMOM
AOCNIAKEHHS 3@ Cy4YacHUX TeHAeHUi po3BUTKY po3apibHoi Toprisii.

OCHOBHOIO LN CTaTTi € AOCAIAXKEHHS CKNady KOMMEKCY MapKeTUHry
niaAnpMeMcTB po3apibHOI TopriBai B acnekTi MOro npucTocyBaHHA A0 BUMOr
KOHUeNuii MapKeTUHry B3aEMOBIAHOCUH. OCKIiNbKW [OOCAFHEHHST NOSIbHOCTI
niaAnpuMeEMCTBaMM  po3apibHOI  TopriBni  3abe3nedyyeTbCd  BUKOPUCTAHHSAM
PO3LIMPEHOr0 KOMMMEKCY MapKeTUHrYy, HeobXiAHICTb O6rpyHTYBaHHSA WMOro
e/leMeHTIB Ta iX CKN1anoBmx o06yMOBIOE aKTyasibHICTb TEMU AOCNIAXKEHHS.

Buknapn ocHoBHOro Marepiany. KoMnaekc MapKeTUHIy — Le CYKYMHICTb
IHCTPYMEHTIB BM/JIMBY Ha CMoOXuBaya, SKUA BIiANOBIAHO [0 nigxoay,
3anponoHoBaHoro [x. MakkapTi y 1965 poui, BKIOYAE YOTUPU efIEMEHTU
(«4P»): «Product» (ToBap), «Price» (UiHa), «Place» (36yT), «Promotion»
(MpocyBaHHsa). Buxoaaum 3 ocobnmBoCcTen peanisauii MapKeTuHry y cdepi
nocnyr, y 1981 poui Haykosusamu bB. H. Bymcom Ta M. [. BitTHep [12]
3anpornoHOBaHO pO3WUPUTN KOMIMJIEKC MapKeTUHry A0 CeMU eJIeMEHTIB,
aopaswun «People» (Jliogn), <«Physical evidences» (®i3nyHi cBigouTtsa),
«Process» (Mpouec).

3a YMOBU BUKOPUCTAHHA BU3HAYEHUX I(HCTPYMEHTIB BMMBY Yy MeXax
KOHLenuii TpaanUIMHOrO MapKeTUHIY BUKOHYETbCA OCHOBHa MeTa MpoAaxy -
3abe3neyeHHs noTpeb i 3anuTiB CNoXuBa4YiB Ha HanexHoMy piBHi. OpieHTauis
Ha NPUHUWNKN KOHUeNUil MapKeTUHIy B3aEMOBIAHOCUMH BM3Ha4aeE, Wo pe3ynbtar
OiSNbHOCTI NignNpuMEMCTBa i3 3a40BONIEHHS CnoxuBada TpaHcdhopMyBaBcs Yy
3abe3neyeHHs NOSNBHOCTI A0 MiANpPUMEMCTBa. BignosigHo, onucaHmin BuLle
CKJla4 efleMeHTIB KOMMMEeKCY MapKeTUHry, Ha Hawy AyMKy, Mae 6ytu
PO3LWMPEHNI | NpeaCTaBAEHUN CYKYMHICTIO e/IeMEHTIB «8P».
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[Jo BU3HaueHUX efieMeHTiB «7P», Ha Hawy AyMmKy, Cnig A04aTU eneMeHT
«Partnership» (MapTHepCcTBO), pe3y/bTaTOM BUKOPUCTAHHS $SIKOrO € YNpaBniHHSA
B3aEMOZIEID MiXX MiANPUEMCTBOM Ta CrOXMBA4YeM 3@ HanpsMoM nobyaosu
MapTHEPCbKUX BIiAHOCMH Ta (OPMYyBaHHSA JIOS/IbHOCTI OCTaHHbOro. [MapTHepCbKi
BiAHOCMHM, B AAHOMY BWUMaAKy, MOXYTb PpO3rnsaatmcsa K BiOHOCWMHW 3 NpuBOAY
06MiHy, po3noainy, CnoXmBaHHA Ta BUPOBHMLTBA LIiIHHOCTEN B MPOLECi AisNbHOCTI
3auikaBneHux rpyn [3], SKnMmn BUCTynatoTb NiANPUEMCTBO Ta CMOXMBaYi.

MMig napTHEPCTBOM $K efleMeHTa KOMMNEeKCY MapKETUHry BBaXAeMO, Cnig
po3rns4atv KoMnaekc Air NignpMeEMCTBA, NOB'a3aHunX i3 opMyBaHHSAM A0OAATKOBUX
uiHHocTenn ana cy6’ekTiB B3aeEMOAil Ha pPUHKY, KIiHUEBMM pe3y/bTaTOM SKUX €
OTPUMAaHHS B3aEMHWUX BUIOA ANS KOXHOMO i3 naptHepiB. EnemeHT «Partnership»,
Ha Hawy AYMKY, € BIAMIHHUM BiA4 BXe HasABHWX i, HA Neplnir nornsa, CXOoXux y
KOMIJIeKCi MapKeTuHry «People» Ta «Process». 3okpema, Te3y npo BiAMIHHICTb Bif
«People» nigrBepaxye B. I'. LLUnHkapeHko [11], akUeHTY04M yBary Ha BUKJ/IHOYEHHI
i3 3a3HayeHOi KOMIMOHEHTM CMnoXMBayiB MOBeAIHKOBOro dakrtopa, PpiBHSA
3a/1y4eHOCTi, KOHTaKTIB MK cnoxueadamun. BogHoyac B KOMMOHEHTY «People», Ha
MOro AyMKY, BXOASITb: OCOBUCTI SIKOCTI, piBeHb KOMMETEHTHOCTI Ta Keanidikauil
nepcoHasny, WOro HaB4YaHHA B3aEMMHaAM 3 MOKYMUSAMW, po3nodinn YHKUIA i
BiAMOBIAANbHOCTI, MOTMBaUis, HaBU4YKK. BigTak, y HayKoBili nitepaTypi 3aMicTb
enemMeHta «People» HM3Ka HayKOBLUiB CXMNSETbCS A0 BWKOPUCTAHHS iHLIOrO
no3HayeHHs — «Personnel».

BigMiHHiICTb 3anponoHoBaHoro enemeHta «Partnership» Big «Process»
0B6YMOBIOETLCA TUM, WO Y 3MICT OCTAHHbOr0 BK/aAalOTb CYKYMHICTb METOAIB i
nMpoueciB HagaHHs KOHKpeTHoi nocnyrn [13]. Y cdepi po3gpibHoi Toprieni
MA€ETbCA Ha yBa3i KOMMJIEKC AiN, NOB'A3aHMI i3 AOTPUMAHHAM CTaHAAPTIB SIKOCTI
obcnyroByBaHHS, WO MNPOSABAAETbCA Yy TMJlaHyBaHHI mpouecy HaAaHHSA
TOProBesibHOI MNOCNYru, KynbTypi 06CAyroByBaHHS, AOTPMMAaHHI CaHiTapHO-
ririEHIYHNUX HOPM, KOMMNEKCHOCTI 06CNYyroByBaHHS CMOXWBauYiB.

EnemMeHT napTHepCTBa peanisy€eTbca Yepe3 KOMIMJIEKC Aili, A0 SKUX HaNeXuTb:

1. O6oninbHMn B3aemoBUrigHUii 06MiH iHdOpMaui€o, WO Ja€E 3Mory
cnoxuaudy 6yt 6nmMxymMM 40 NignpuveEMCTBa, a NiANPUEMCTBY — BPaxOByBaTu
BMMOIUY CroXunBaYiB.

2. MaTepianbHi Ta HeMaTepianbHi BUroamn y Burnaai ocobnneBoro ctaBieHHs
Ta Npono3uuin, Wo OTpUMYE NoKyneub Big NiaNpPUEMCTBA.

3. MapaHTii cniBnpaui, Wo HadakTbCsa NiANPUEMCTBOM po3apibHOi Toprisni B
06MiH Ha aHanoriyHi 4ii cnoXmeadiB y 4OBroCTPOKOBOMY Mepioai.

4. ®opMyBaHHSA TMO3UTUBHOIO AOCBiAY CMNOXWBA4YiB Yy B3aeEMoAii i3
niaNPUEMCTBOM.

5. [leMOoHCTpauia BaXNMBOCTiI cnoXxueayda ANng NianpueMcTsa.
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PesynbTtatamu BnamBy «Partnership» Ha cnoxuBadis € :

HasBHicTb 3aranbHoi MeTu (iHTepecy) A8 yYaCHUKIB, BKIHOYEHNX Y MapTHEPCbKi
BiHOCMHM, @ TAaKOX 3arasbHOI MOTUBALT — B3AEMOLISATU OAUNH i3 OAHUM.

MoeaHaHHA iHaMBIAyanbHUX Ain. CrninbHICTb 5K 0ocobnmBa SKICTb AiSNIBHOCTI
MOPOAXYETbCA TakmM 06'€eqHAHHAM IHAMBIAIB, MPU SKOMY MiXX HUMWU BUHWUKAE
B3AEMO3B'A30K, B3aEMO3as/IEXHICTb i B3aEMOPO3YMiHHS, WO HEe CKACOBYE iX
aBTOHOMIl K NapTHepiB.

KoopanHauisi, y3rogXeHicTb iHAMBIAYaNbHUX AiNA.

HasBHICTb Yy Yy4aCHWKIB napTHepCTBa €AMHOrO KiHUEBOro pesynbTaty Yy
BUINAA4I peani3zoBaHoro iHtepecy [9].

B uinomy d¢dopMyBaHHA NapTHEPCbKUX CTOCYHKIB i3 CroXxumBayem - LUe
CninbHe CTBOPEHHS ManbyTHbOro aAns o60x CTopiH, KpPaLloro, HiX Te, ke Morna
6 [0CArTM KOXHa CTOpPOHA CaMOCTiHO [6].

BkAo4eHHSA nignpueMCTBOM po3ApibHOI TopriBni eneMeHTy napTHepcTBa A0
KOMMAEeKCY MapKeTUHry A03BOJSISE CTBepAXyBaTW MpPO MOXAMBICTb nobyaosu
BiAHOCUH i3 cCno)XmBa4yaMm Ha OCHOBI MOTMBALIMHOI B3aEMoAii, nig Koo,
BBaXAEMO, CNig po3yMiTu 0boninbHUI BNAMB Cy6’EKTIB B3aEMOBIAHOCUH LLOAO
¢dopMyBaHHS Ta akKTuBi3auii MOTMBIB, WO MPM3BOAMTb A0 MNO3UTUBHUX 3MiH
KOXHOIO i3 HUX 3 NO3ULIN OUIHKN NMPOTUNEXHOK CTOPOHOLD.

3anponoHoBaHe MOHATTA MOTMBaUiIMHOI B3aeMoAii, Ha Hawy AyMKY, €
BiAMIHHMM Big 3BMYaMHOI B3a€EMOAIii i3 cnoXxumBayeMm, WO, Hacamnepeg,
MOSICHIOETbCA Pi3HMMU pe3ysibTaTaMn MOTUBAUIMHOI Ta 3BUYalHOI B3aEMOAIi.
PesynbTaToM 3BMYaWHOI B3a€EMoAii MiXK MiANPUEMCTBOM Ta CMOXWMBA4YeEM, LWLO
BiAbyBa€eTbCA y npoueci Kynieni-npoAaxy, € 3a40BofIeHHA noTpeb crnoxwusaya
Ta OTpMMaHHSa Aoxody nMiANPUEMCTBOM. 30KpeMa, PpOCINCbKWUIA HayKoBeLb
B. I. benseB 3a3Hava€, Wo npouec B3aEMOoAil NpoaaBus i cnoXxuBava nonsirac y
npeactaBfieHHi ToBapy npoaaBLeEM, KWW NoBUMHEH ¢dOopMyBaTUM Yy CBIAOMOCTI
CNoXKuBaya CroHyKanbHi CTUMYU, @ CNOXMBAY, Yy CBOIK 4Yepry, Tak 4u iHakwe
byne pearyBaTM Ha HuX (34iNCHUTL NOKynky abo BiAMOBWUTLCS Big Hel),
nonepeaHbLO MNOMipKyBaBWwM Haa umm [1, c. 442-443]. BigTak, Taka B3aEMOLis
niaANnpuUeEMCTBa i cnoXxmneada Mmoxe 6yt ognHU4YHOW (pasoBolo).

MpuHuMnNoBa BIAMIHHICTb MOTMBAUiHOI B3aEMOAIi BUMIMBAE i3 CYTHOCTI
KaTeropii MOTMBY K PYLWIiNHOI cunu i nonsdrae B yCBiAOMMEHHi cyb’ekTamm
B3aEmMoaii HeobxigHOCTIi A0 nNeBHOI AianbHOCTI abo 3MiHM noBe#diHKY,
pe3ynbTaToM AKUX € GOpPMyBaHHSA NOSIBHOCTI CNOXMBada, 3 ogHOro 6oky, Ta
YAOCKOHANIeHHS KOMIMIeKCY MapKeTUMHry nignpuMeMcTea Ans 3abesneyeHHs
Takoro npouecy — 3 iHWoro. 3MiHM y pe3ynbTaTi MOTMBALINHOI B3aEMOAIT MatoTb
6yT OUiHEeHi MNO3UTMBHO KOXHOK i3 CTOpiH. Lle € ocHoBow nobygosu
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OOBroCTPOKOBMX BIAHOCWMH. Y BMNAAKy BIiACYTHOCTI Takux 3MiH, nobypoBa
OOBroCTPOKOBUX BiAHOCUH YCKIAAHIETHCSA abo X € HEMOXJIMBOIO.

KiHueBOO MeTOo MOTMBaUIMHOI B3aeMogii € nobygoBa B3aEMOBIAHOCUH, LWO
MaTUMYTb O3HaKu, BigobpaxxeHi y Tabn. 1.

Tabnuus 1
O3Haku B3aEMOBIAHOCHMH NignpueMcTBa po3api6bHoI TopriBni Ta
cno>xuBaua, 3abesneuyBaHi B3aemopaieo*

O3Haku

. XapakTepucTnkKa O3HaKku
B3a€EMOBIAHOCHUH

B3aeMHa 3anexHicTb O3Hauvae, Wo 3a CBOEI NPMPOAO0I0 B3AaEMOBIAHOCUHU € ABOCTOPOHHIMU.

Y B3aemogii ABi CTOpOHM O0O6MiHIOIOTLCS iH(oOpMauielo, sKa CcTae
OCHOBHOIO pYLWLiHOK cuioo NobyaoBmn B3aEMOBIAHOCUH. B3aemogis mae

B3aemogisa Micue i Toai, KoKW nMokyneub 34iMCHIOE NOKYMKY Yy niagnpueMcrea. byab-
sAKa  B3A@EMOAiA  O3HAyae OTpMMaHHsA  HOBOI  iHdopmauii, wWwo
BWKOPUCTOBYETHLCA AN PO3BUTKY B3aEMOBIAHOCUH.
ITepaTnBHICTb MaibyTHi B3aEMOBIAHOCUMHM 3 4acoM € 6inblw edeKTUBHUMMU, OCKiSIbKU
(baraTokpaTHicTb) KOXHa HacTyrnHa B3aEMOJisl € NOBTOPEHHAM nornepeaHboi
BigHOCMHM BWBYAOBYIOTbCA 3 iHAMBIAyanbHMMKM KNiEHTaMW, a He 3

YHiKanbHiCTb
rpynamm

ManbyTHA UIiHHICTb, $KYy O4iKYKOTb CTOPOHW Bi4 MPOAOBXEHHS
B3aEMOBIAHOCMH, MOXE€ JIerko MOKPUTU MOTOYHI BUTpaTW, NOB’A3aHi i3
B3aeMHa Buroaa BUNPaBAEHHAM NOMUAIOK abo BupiweHHAM npobnem. [ns NpoaoBXeHHSA
B3a€EMOBIAHOCUH B KiHUEBOMY BMUMNaAKy i MiANPUEMCTBY, | KIIEHTY
[0BOANTBLCS 3MIHIOBATK BIACHY MOBEAIHKY

*Oxepeno: [7, c. 35-36].

BBaxxa€MoO, WO OCHOBHMM iHCTPYMEHTOM napTHepCTBa, AKui 3abe3neuye
peanizauito MOTUBaLUiNHOI B3aeMoaii, € nporpaMa nos/bHOCTI, SKY MOXHa
BM3HAUUTK K CYKYMHICTb eneMeHTiB, Wo GopMyoTe NPUB’A3aHICTb CloOXKBaya
no nianpuemcTea [8]. 3apybixHi gocnig)KeHHs BKasanm Ha Te, WO pe3y/bTaToM
nporpaMm NOSISIbHOCTI € 3MEHLWEeHHS MJAMHHOCTI cnoxuBadvie Ha 30% i
36inbweHHs 060poTiB Ha 10%, a yTpuMaHHA nuwe 5% Big 3aranbHOI KiNlbKOCTI
CnoXuBauiB 4vepes3 Aesdkui nepioa 4vacy npmssoautb A0 50-75% 36inblieHHSA
npnbyTKy BiAg npoaaxis [5].

Mporpama NosAbHOCTI AOMNOMara€ BUPIWUTW HAcTynHi 3aBaaHHa [5]:

1. BnamBaTn Ha KyniBenbHY TMOBEAIHKY i CTUMyntoBaTWU BUTigHY ANA
NiANPUEMCTBA aKTUBHICTb MOCTIMHUX K/IEHTIB.

2. YTpuMaTu CroxuBadiB 3a paxXyHOK 3a0X0YEHHH4.

3. OuiHoBaTK eeKTUBHICTb MAapKETUHIOBUX KOMYHIiKaLUiN.

4. OTpuMyBaTW AOCTYMN A0 OHMAMH-MaHeNi CNOXWUBYMX Nepesar y peasbHOMY
yaci.

5. CkopoyyBaTun BiATiK LWiHHUX CrOXMBaYiB.

6. HakonuuyBaTu iHopMaLito CTOCOBHO CMOXMBaYiB.
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JocnigKeHHs HayKOBUX AXepen A03BOAATb BUAINNTM TaKi 03HaKW Ta TUMK
nporpam NosiSIbHOCTI:

1. 3a ymMoBaMm y4acTi nporpamm NOAINAKTb Ha BIAKPUTI Ta 3akpuTi [2,
c. 79]. Bigkputun Tun nepeabada€ yyacTb nporpamum A0sbHOCTI 6yab-siKOro
6a)kar4yoro crnoxupada, B TOM 4ac K 3aKPUTUI 30PiEHTOBAHMN Ha OOMEXeHWU
CerMeHT CMnoOXWBa4yiB 3a paxyHOK BMW3HAYEHHA TMEeBHUX YMOB, SKi €
060B’I3K0BMMU A1 y4acTi B Nporpami.

2. 3a reorpadieto 30HM 06CnyroByBaHHs KapT MporpamMm JiOSISIbHOCTI
NMoAiNsAITb Ha MiXKHaApOAHi, HaUioHaNbHi, perioHanbHi, NokanbHi [4].

3. 3a npodinemMm AiGNbHOCTI i KiNIbKICTIO KOMNAHiN-y4aCHUKIB BUAINAOTb
BNAcCHI i koaniuirHi (cninbHi) NporpaMun NOsSAbHOCTI [4].

4. 3a CUCTEMOIO 3a0XOYEHHSA MporpaMmm NOASbHOCTI NOAINAIOTb Ha UIHOBI Ta
HeuiHoBi [4]. Y UiHOBMX nporpaMax NOsAbHICTb NparHyTb 3abe3neynTn 3a
paxyHOK BUKOPWUCTAHHSA AUCKOHTHMX Ta 6OHYCHUX cucTteM. [AUCKOHTHI cuctemm
nepeabavyaloTb BUKOPUCTAHHS Pi3HUX BUAIB 3HMXOK, B TOM 4ac Ik BOHYCHi —
HarpoMazgXeHHs 6oHyciB abo «po3paxyHkoBux 6oHyciB». [lporpamu
NoSANbHOCTI, Wo nobyaoBaHi Ha HeUiHOBMX CMCTEMaxX 3a0XOYEHHS, BKIOYaloTb
KOHKYpCH, po3irpawli abo x MatTb CTPYKTYpY KNyby «MOCTIMHUX» CNOXMBAYIB.

Moroa)xyemocs i3 aymkot K. Xaposcbkoro [10], WwWo OCHOBHMMW MpaBuiiamm
nporpam NosisIbHOCTI € TaKi:

1. BusHaueHHs uinen nporpaMmm nossbHOCTI:

- npuBabneHHs HOBUX KIIEHTIB;

- YTPUMaHHS iCHYOUYUNX KITIEHTIB;

- NpOTUAIN 3yCUNINSAM KOHKYPEHTIB 3 NepeMaHioBaHHS KIEHTIB.

2. Bubip kntoyoBoro dakrtopa nporpaMu nosSIbHOCTI:

- ocobnmBe CTaBNeHHS A0 NOANbHUX KIEHTIB;

- 0cobauBi NoCNyrn, Wo AOCTYNHI AULLE NOSASIbHUM KIliEHTaM;

- crneuianbHi LiHW, GKi NpU3Ha4veHi ANnsg NosnbHUX KIEHTIB.

3. EKOHOMIYHa pouinbHicTb. BuTpatn, noe’a3aHi i3 @YHKUIOHYBaHHSM
nporpamMu NossbHOCTI, MaloTb NOKPMBATUCA AOXOAAMU Bif il BAKOPUCTAHHS.

4. Bubip iHCTpyMeHTY nporpamm s0sNbHOCTI:

- (ikcoBaHa 3HWXXKa, KapTKa Ha Npea’siBHUKA;

- (ikcoBaHa 3HWXKa, NepcoHidikoBaHa KapTKa;

- NporpecmBHa CUCTEMA 3HUXOK;

- rpyna KapToK, WO A[aloTb K/IEHTY MpaBO Ha 3HWUXKY: Lel TUn KapTok
CTUMYJIOE KJiEHTA 34IMCHNTU BinblUy MOKYMNKY 1 OTPUMATU BEIUKY 3HUXKY;

- B60OHYyCKM, HaKoNM4YyBaNbHi KapTKy;

- ocobnuei ymMoBM 06CNyrosyBaHHS;

- Npu3un, Haropoau, noTtepei, NOAAPYHKMU;
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- yyacTb y npubyTKax;

- knybu Ta 06'eaHaHHA.

5. Mporpama nosinbHOCTi Mae 6yt oo Bnogobm KnieHTam.

MobynoBa napTHEPCbKUX B3aEMOBIAHOCMH Ha 3acajgax MOTUBAUINHOI
B3aEMOJIi HEe BMK/IOYAE HEO6XIAHOCTI CUTYaTMBHOMO BMJIMBY Ha CNoXuBaya B
MeXXax TOpProBefibHOi 3anmM nignpuemMcTBa po3apibHoi Toprieni. 3a AaHUX yMOB
niaNpPMEMCTBOM Moxe 6yTu peanisoBaHa TEXHOMOris MepyaHAaM3uHIy, SKa
30aTHa FapMOHiVIHO AOMOBHUTUN €NEMEHT NMapTHEpPCTBaA, NMOCUJTIKOIOYN BMNJINB YCiX
iHWMX efleMeHTIiB KOMMJIeKCY MapKeTUHIYy Ha CrnoXusava.

BMUCHOBKW. TakuMM 4YMHOM, TpaauuUiiHMI AOna nianpueMCTB  po3apibHoil
TOPriBNi KOMMMEKC MApKETUHry Moxe 6yTu po3WwupeHMin 3a [OMNOMOrow
BK/IIOUEHHSI A0 HbOro efleMeHTy MnapTHepCTBaA, pPe3y/bTaTOM BUKOPUCTAHHS
AKOr0 € YynpasniHHA B3AEMOAIED MiX MigNPUEMCTBOM Ta CrnoXuBadyem 3a
HanpssMoM nobyaoBM NapTHEPCbKUX BIAHOCWMH. BnnuB eneMeHTy napTHepCTBa
Ha CnoXwmBada MoXxe 3a6e3nequaTmc;| MOTMBaLliVIHOPO B3a€M0,D,i€I-O, a OCHOBHMM
iHCTpYMEHTOM IOro peanisauii cnig po3rnsgatu nporpamy NosiibHOCTI. Bnniune
€/IeMEeHTY NapTHEpPCTBAa Ha CNoXwmBaya Ta nobyaoBa MOTMBAUINHOI B3aemogii
niANPUEMCTBaA BM3HAYalOTb aKTyasbHICTb Ta AOUISIbHICTb NoAanblMX HAYKOBUX
AOoCNiAXeHb 3a JaHWM HanpsMoM.

CnMcokK BUKOPUCTaHUX [Kepen:

1. BensieB B. . MapKeTuHI: OCHOBbI TeOpWW NpakTukuK: yyebrnuk / B. UN. Benses. — M. : KHOPYC,
2005. - 672 c.

2. bytuyep C. NporpamMmbl 1081bHOCT U Ky6bl MOCTOSAHHBLIX KNneHToB : lMep ¢ aHrn. / C. bytuep. -
M. : U3paTenbckuii Aom «Bunbsmc», 2004. - 272 c.

3. TlanoHeHko O. €. OcobnMBOCTi NAapPTHEPCbKMX BiAHOCUH SIK efleMeHT MapKeTUHIOBUX A0CIAXEHb
fdignbHOCTi  nmignpuemctea [EnexkTpoHHuin  pecypc] / O. €. FanoHeHko. - [Pexum pgoctynyl]:
http://repository.kpi.kharkov.ua/bitstream/KhPI-
Press/6838/1/vestnik_HPI_2012_11_Haponenko_Osoblyvosti.pdf

4. EBcturHeeBa T. B. MapKeTUHr OTHOWEHWA Ha NpeanpusiTUsX po3HUYHOW ToproBnun /
T. B. EBCTMrHeeBa. — ¥nbsHoBCK : YAl'TY, 2009. - 135 c.

5. 3edwmposa lO. MporpaMmMa NOANBHOCTM M KayecTBO OOCNYyXMBaHUS [DNEKTPOHHbIM pecypc] /
t0. 3edmpoBa. — Pexxum goctyna: http://www.advlab.ru/articles/article276.htm

6. HagpboH TI. O. CoujanbHe napTHEPCTBO $K CkfagoBa (iHAaHCOBO-eKOHOMIYHOI 6e3nekun
niagnpuemMcrsea [EnekTpoHHMI pecypc] / . O. HagboH. - Pexxum Aoctyny:
http://www.nbuv.gov.ua/portal/natural/Vetp/2012_38_dodatok/12ngoaip.pdf

7. NMennepc A. YnpaBneHue OTHOLUEHWSIMU C K/IMEHTaMWU: Kak NpeBpatTb 6a3y BalUMX KIWEHTOB B
AeHbrn / [OoH lMennepc, Mapta Poaxepc; nep. ¢ aHrn. [. Jl. Paesckon, C. H. >XXuBaesow; [noa pea.
C. H. XpomoBa-Bopwucosa, 0. B. BpoHckoro, B. B. Tutosa].—M. : MaHH, ViBaHoB n ®epbep, 2006.-336 c.

8. TMporpaMMbl NOSNBHOCTUM KJIMEHTOB: MPUHLMMbLI, XapakTepuctuka, paspaboTka [DneKTPOHHbIN
pecypc]. - Pexxnm aocryna: http://www.marketer.ru/marketing/programmy-loyalnosti-
klienta/programmy-loyalnosti-klientov-principy-xarakteristiki-razrabotka/

9. TaTapuHueBa A. C. MeToAONOriYHI NiAXOAM [0 BU3HAYEHHS MOHATTS <«NapTHepCTBO» /
A. C. TatapuHuesa // Hayka monopa. — 2007. — N2 8. — C. 145-150.

450 Bunyck I-II (65-66), 2017


http://www.nbuv.gov.ua/portal/natural/Vetp/2012_38_dodatok/12ngoaip.pdf

MARKETING

10. Xapoeckmn K. TMaTb npasBun NporpaMM  NOS/IbHOCTU  KIIMEHTOB [DNeKTpOHHbIM  pecypc] /
K. XapoBckuin. — PexxuM goctyna: www.advlab.ru/articles/articles630/htm

11. lnHkapeHko B. . OcobeHHOCTM KOMM/eKca MapKeTMHra B MpeanpustuaxX TpaHcrnopTa
[@nekTpoHHbI pecypc] / B.T. WuHkapeHko. - Pexum poctyna: http://www.nbuv.gov.ua/portal
/natural/Vetp/2012_38/12svgcts.pdf

12. Booms B. H., Bitner, M. J. (1981). Marketing strategies and organization structures for service
firms. Marketing of Services, American Marketing Association. Chicago, IL: Donnelly, J.H. and George,
W.R. (Eds), pp. 47-51.

13. Su-Mei Lin. Marketing mix (7P) and performance assessment of western fast food industry in
Taiwan: An application by associating DEMATEL and ANP. Available at:
http://www.academicjournals.org/AJBM/PDF/pdf2011/280ct/Lin.pdf

Valentyn Nickulcha, Ph.D,

Yuriy Chaplinskii, Ph.D., associate professor,
Chernivtsi Institute of Trade and Economic KNTEU,
Chernivtsi

CUSTOMER-ORIENTED RETAILERS’ MARKETING MIX

Summary

Background research caused by increased competition for the consumer due to the reduction
of the effectiveness of traditional tools used by retailers. The article discusses the theoretical basis
on formation of enterprises’ advanced marketing-mix commercial. Analysis of the structural
elements of the retailer’'s marketing mix, an approach to expand its membership by the element
"partnership". The content element "partnership" distinct from existing extended marketing-mix
elements and results of retailers. Implementation of the partnership is seen within motivational
interaction between the retailer and the consumer, leading to positive changes both in the
enterprise and the behavior of the latter. The main tool within motivational interaction invited to
consider loyalty program, defined by their nature, types and basic tasks.

Keywords: retail, marketing mix, partnership, motivational interaction loyalty
program.
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