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MAPKETUHIOBI PILUEHHA NIANPUEMCTB PO3APIBHOI TOPrIBJI Y
NPOLECI MOTUBALUINHOI B3AEMOAIL 31 CMOXXUBAYAMU

AHoTauisa

AKTyanbHictb. [loctaHoBka npobrnemu. B ymoBax BCEOXOM/HOKOYOI €KOHOMIYHOI Kpu3un, Lo
CYMNPOBOAXYETbLCA 3MiHAMW Yy CMOXMBYMX HACTPOSX Ta MOBeAiHUi CnoXwuBayiB, aKTyanbHOCTI
HabyBae HeobxigHicTb 3abe3neyeHHs NOSIbHOCTI. [OCArHEHHS  NIOASBHOCTI  CNOXMBadiB
niaAnpuMeMcTBaMm po3apibHOI TOpriBfi € KAYOBMM 3aBAa@HHAM Yy MeXaX CydyacHoi KoHuenuii
MapKeTUHry B3aEMOBIAHOCMH Ta nobyposi cTpaTerii AdisnbHoCcTi. Ocobnmeoro 3HavyeHHs HabyBae
nobyaoBa BIiQHOCMH Yy Mexax MOTMBaUiMHOI B3aeMogii nianpuemcTBa po3apibHoi TopriBni Ta
CnoXxuBaya, pe3y/bTaToM SKOi € (POPMYBaHHA Ta NiABULLEHHS PiBHSA NOS/IbHOCTI CrOXWBaYiB 3
oAHOro 60Ky 3a paxyHOK BWKOPWUCTAHHS peNeBaHTHOrO0 MapKeTUHroBOro iHCTpyMeHTapilo Ta
BU3HAYeHHS HaNpsMiB KIHOYOBMX 3MiH Y rOCnoAapChbKin AiSNbHOCTI NiANPUEMCTBA 3 iHLIOrO.

Meta gocnigxeHHs. 3any4yeHHs Ao NpuabaHHS NOCnyr Ta ToBapiB i3 noganbwunM HOPMyBaHHSAM
Ta NiABULLEHHAM NOANBLHOCTI CMOXKMBa4YiB 06yMOBWIO BU3HAYEHHS METU AOCIAXKEHHS — po3pobky
KOMMNIEKCY MapKeTUHrOBUX pilleHb BigNOBIAHO A0 OUIHKM pe3ynbTaTiB B3aeMOAil nianpueMcTBa
po3apibHOI TopriBai Ta cnoxueava.

Metogosioris. TeopeTuyHy 6as3y cknanu BUKOpUCTaHi B poboTi npaui BUM3HaHMX daxiBuUiB Yy
cepi MapKeTuHry, MeHeaKMEeHTYy, opraHilauii TopriBfi, eKoHOMikM Ta ncuxonorii. JocniaxeHHs
NPOBOAUIIOCSH i3 BUKOPUCTAHHSAM KOMIMJIEKCY HayKOBMX MeTOAiB, 30KpeMa CUCTEMHOro nigxopy -
ONst BU3HAYEHHSI Ta aHanisy B3aEMO3B'SI3KiB MiX pe3ynbTaTaMM MOTMBALINHOI B3aeMogii Ta
BiANOBIAHNUM KOMMJIEKCOM MapKeTMHIOBWUX pilleHb, MaTPUYHOro Metody - Ans nobyanoBu maTpuui
OUiHKM pe3ynbTaTiB MOTUBALIMHOI B3aEMoAii NiANpUEMCTBa po3apibHOI TopriBai Ta cnoxueava.

Pesynbtat. KoMnnekc MapKeTUHroBMX pilleHb BWU3HAYa€ETbCS 3 ypaXyBaHHAM 279H.279e
pO3TallyBaHHS TOYKW, WO Bigobpaxae pe3ynbTaT MOTMBOBAHWUX 3MiH Yy MeXax MaTpuui OUiHKK
pe3ynbTaTiB MOTMBAUIMHOI B3aeMoaii nianpuemcrea po3apibHOI TopriBni Ta cnoxwueada. Takui
niaxia [A[o3BOMSIE 06rpyHTOBYBATM [AOUINBHICTE 3acTOCYyBaHHS MapKETUHIOBUX iHCTPYMEHTIB
BUXOAAYMN i3 HASABHOI HA PUHKY AiS/IbHOCTI NiAMNPUEMCTBA KOH IOHKTYPW.

lpakTnyHe 3HadyeHHs. 3anpornoHOBaHWMW Niaxia WoA0 O6rpyHTYBaHHS Ta NPUAHATTS
MapKETUHIOBUX pilleHb CTBOPKE ANs NiANPUEMCTBA po3apibHOI TOpriB/i MOXNUBICTL 3abe3neunTun
3pOCTaHHSA PMHKOBOI BapTOCTi 32 paXyHOK NpuBabneHHs Ta yTpUMaHHSA NOKYMLUiB, MOTUBYOUYN iX A0
nornnbneHHs B3aEMOAIi.
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llepcnekTuBu rnoganblumx A[oC/HigKeHb., Y nojanbllOMy AOUISIBHO akueHTyBaTu yBary Ta
MPUCBATUTU [OCNIAXKEHHS PO3LIMPEHHIO KOMMJIEKCY MapKeTUHIOBWMX iHCTPYMEHTIB BMAMBY Ha
cnoxumBaya Yy OH-nallH ¢opMaTi, BUKOPUCTOBYKOUM Y Mexax MOoTuBaLUiHOI  B3aemogaii
OMHiKaHasbHiCTb.

KnwuyoBi cnoBa: TopriBns, po3apibHa TopriBas, CroXxuesay, MOTMBALINHA B3aEMOAIS,
NOSANbHICTb, MATPULUS OLIHKM pe3ynbTaTiB MOTUBAUIMHOI B3aEMoAii
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MARKETING DECISIONS OF RETAIL ENTERPRISES IN THE PROCESS
OF MOTIVATIVE INTERACTION WITH CONSUMERS

Summary

In the context of the pervasive economic crisis, accompanied by changes in consumer
sentiment and consumer behavior, the need to ensure loyalty becomes relevant. Achieving
consumer loyalty by retailers is a key task within the modern concept of relationship marketing
and strategy building. Of particular importance is the construction of relations within the
motivational interaction of retail and consumer enterprises, which results in the formation and
increase of consumer loyalty on the one hand through the use of relevant marketing tools and
identify key changes in economic activity on the other.

Involvement in the purchase of services and goods with further formation and increase of
consumer loyalty led to the definition of the purpose of the study - the development of a set of
marketing solutions in accordance with the assessment of the results of interaction between retail
and consumer.

The theoretical basis was used in the work of recognized experts in the field of marketing,
management, trade, economics and psychology. The study was conducted using a set of scientific
methods, including a systematic approach - to identify and analyze the relationship between the
results of motivational interaction and the corresponding set of marketing decisions, matrix
method - to build a matrix for evaluating the results of motivational interaction between retailers
and consumers.

The set of marketing decisions is determined taking into account the location of the point,
which reflects the result of motivated changes within the matrix of evaluation of the results of
motivational interaction of the retail enterprise and the consumer. This approach allows you to
justify the use of marketing tools based on the market situation of the enterprise.
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The proposed approach to justify and make marketing decisions creates an opportunity for the
retailer to increase market value by attracting and retaining customers, motivating them to
deepen cooperation.

In the future, it is advisable to focus attention and devote research to expanding the range of
marketing tools to influence the consumer in the online format, using within the motivational
interaction omnichannel.

Keywords: trade, retail trade, consumer, motivational interaction, loyalty, matrix of
evaluation of results of motivational interaction
Number of sources:11; number of drawings: 1.

MocraHoBka npob6bnemn. 3abe3neyeHHs  NOSNBLHOCTI  CMOXWBauiB
nianpMeMcTBamMu po3apibHoi Toprieni noTpebye NOCTIMHONoO yAOCKOHANEHHS
MapKeTUHIoBOr0 IHCTpyYMeHTapito BMAWMBY, 3 oAHOro 60Ky, a 3 iHwWoro -
MOLWYKY HanpsMiB 3MiH y rocnoAapcbKin AisNbHOCTI, SKi A403BOAATb NiABULLUTK
npmeabnuBiCTb B o4ax LinbLoBOi ayamTopii. Tunose Ta WwWabfoHHE 3aCTOCYBaHHS
iHCTPYMEHTIB MAapKEeTUHIry BXe He ga€ 6axkaHoro pesynbraTy Yy CUY CXOXOCTI
npono3uuinn cyb’ekTiB rocnogaptoBaHHsa. CnoxuBay cta€e 6inbw 06i3HaHUM,
OpPIEHTYIOUNCb Y HAsiIBHOMY acCOPTMMEHTI, UiHax, npono3uuiax, akuigax ToLlo,
Malu4M 3MOry oTpuMaTu akTyasnbHYy iHdOpMauito vyepe3 yci AOCTYMHi OHNANH-
KaHanu.

3a Takmx ymoB nobyaoBa, AOBroCTPOKOBMX B3AEMOBIAHOCUH i3 CMOXWBAYEM
€ NPIOPUTETHMM 3aBAAHHSAM, OCKiNIbKM 3abe3neyeHHs N0sbHOCTI pobuTb Moro
HEYYT/IMBUM A0 MNPOMO3uUiN KOHKYpeHTiB. OKpiM UbOro, NOSNbHUIA CroXuMBau,
3piicHio4YM npmabaHHSa ToBapiB Ta MOCAyr MiANMPUEMCTBA, PEKOMEHAYE MOro
iHWMM, BKa3yeE Ha BUSIB/IEHI HedONiKM y rnpoueci obcnyroByBaHHs, 6yayuu
abCoNTHO HEYYT/IMBMM A0 TaKMX 0AHOPA30BUX BMNaAKiB. HaBnaku, nosnbHUn
CNOXWBa4y 3alikaBieHUN y nokpalleHHi poboTn nignpuveMcTBa, WO Aa€ 3MOry
OTpMMyBaTK HeobxigHy iHdoOpMauilo WoA0 BaX/MBUX 3MiH Yy rOCrogapCbKii
AiANBbHOCTI.

AHania ocrtaHHix pocnigpkxeHb i ny6nikadiin. [pobnemaTtuka
3aCTOCYBAHHS MapKeTUHIrOBMX IHCTPYMEHTIB BMNAMBY Ha CNOXWBaya y Mexax
Cy4acHOl KoHuenuii MapKeTUHry B3a€EMOBIAHOCUH PpO3r/igHyTa Yy npauax
BiAOMUX HaAyKOBLIB, cepen Skux cnig suainutu: I.J1. bariesa [1], P. E6bpaTa Ta
. Paccena [2], T.B. €scTirHeeBy [3], ®. Kotnepa [4], A.B. MapTmnweBa [5],
Mn. Temnopana [6], C.B. YepHuweBy [7]. ®opmyBaHHo CRM (Customer
Relationship Management) gk HOBOiI Ccy4dacHOi MeTogosorii, sKa 3aaTHa
3abe3neunTn 3asydyeHHss Ta YTPUMaAHHS CNOXMBAYiB 4epe3 BUKOPUCTaHHS
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KOMMJIeKCY MapKeTUHroBMX IHCTPYMEHTIB, MpUCBSYEHa npaus rpynu asTopiB
MN.remébna, M. CtoyHa, H. Byakoka [8]. Mpouecn  ynpaBniHHSA
B3aEMOBIAHOCMHAMKM i3 CroOXuBayamu, BKJHOYAKUM BU3HAYEHHSA MNPUHUUNIB
CTpaTeriyHoro po3BUTKY MiAMPUEMCTBA, CKaaoBux nobyaoBun edeKTUBHOI
cTpaTerii Ta BU6iIp iHCTPYMEHTIB BUMIipHOBaHHA e€(dEKTUBHOCTI BUKOPUCTAHHS
CRM posrnaHyTi y npaui [. Mennepc Ta M. Poaxepc [9]. ['pyHTOBHe
OOCNIAXEHHS CKNafoBMX (OpMyBaHHSA MporpaMm NOSNbHOCTI, Y TOMY 4unCAi i

OKpPEMUX MapKETUHIOBUX IHCTPYMEHTIB BMNAMBY Ha crnoXuBada, 34iMCHEHO Yy
pob6oTi T. Konutbka [10].

MpoTte, 3abe3neyeHHs NOSANLHOCTI CMOXWBA4YiB 4yepe3 MnpuaMy npouecy
MOTMBALiNHOI B3aeMoaii nignpMeMcTtBa po3apibHOI TopriBii Ta cCnoXxwuBada €
HeAoCTaTHbLO gocnigxeHum. [lopsa 3 UMM, O0OrpyHTYBaHHA noOTpebye
OOLINbHICTb 3aCTOCYBaHHSA KOMMEKCY MApKETUHIOBUX IHCTPYMEHTIB BMNAUBY
BMXOASAUM i3 OUIHKWN pe3ynbTaTiB MOTMBAaLINHOI B3aEMOAIi.

MeTta craTTi nonsdrae y po3pobui KOMMIEKCY MapKETUHIOBMX pilleHb
BiANOBIAHO OO OUiIHKM pe3ynbTaTiB B3aeEMOAii NigNpMeEMCTBa po34pibHoT TopriBni
Ta cnoXxueaua.

BuknapeHHA OCHOBHOIO Martepiany. MoTuBauinHy B3AEMOAi0
nignpueMcTea po3apibHoi TopriBni Ta CnoXuBaya Cnig po3rnsaatm  §K
oboninbHMN  BNAMB Cy6’ekTiB  B3a€EMOBIAHOCMH WwoA0 GOpMyBaHHA Ta
aKTuBizauii MOTUBIB, WO NPU3BOAUTL 4O MO3UTUBHUX 3MiH KOXHOrO i3 HUX 3
MO3MUIN OUiIHKM TMPOTUNIEXHOK CcTopoHoto [11]. Takumih npouec BuMarae
06r'pyHTYBaHHS peneBaHTHOro MapKeTUHIOBOro iHCTpyMeHTapito y
B3aEMO3B'A3Ky 3 [iHWMMM CKIaAOBUMKM AiANbHOCTI nNignpuemcrea Ta iX
rnoZasnbluy OLUiHKY.

OuiHKy pe3ynbTaTiB MOTMBALIMAHOI B3aeMoAii AOUiSIbHO NpPOBOAUTU 3a
AOMOMOrol MaTpumui, wWwo Bigobpaxa€ 3MiHM Yy [AiSSIbBHOCTI NignpueEMCTBa
po34pibHOI TopriBni Ta moBeAdiHUi cnoxwuBadiB. MaTtpuus ¢GOpMYyETbLCS i3
YOTUPLOX KBaAPaAHTIB BHACNIAOK MOEAHAHHA MO3UTUBHMX abo HeraTMBHUX
OUIHOK nNignNpuUEMCTBaA CroXxuBadamMum 3 oAHOro 60Ky Ta BiAMOBIAHMX OUIHOK
nNiANPUEMCTBOM CrnoXmBadiB 3 iHWoro (puc.1l). OuiHKka MOTMBALIMHOI B3aEMoLii
MiXK MiAMPMEMCTBOM po34pibHOI TOpriBai Ta CrnoXxXuBadyamum 3A4INCHIOETLCS
WISXOM BUM3HauyeHHS  282H.282e po3TalWlyBaHHAM TOYKKM, WO Bigobpaxae
pe3ynbTaT MOTMBOBaHMX 3MiH (TPM3) i3 koopauHaTtamum (X;y) B Mexax
MpornoHoOBaHOI MaTpuLi.
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OUuiHKKX NiIANPUEMCTBOM 3MiH
y noBeAiHLui cnoXxusBaya

A
Pu3uK 3MeHLWweHHsA Po3BuTOK B3aemogaii
AKTUBHOCTI MOKynus
- OuiHka cnoxuBavammu
< > 3MiH Yy AiSnbHOCTI
niAnpueMcTBa
KapAuHanbHi 3MiHN y OuikyBaHHSA
6isHec-npouecax
v

Puc. 1. Matpuus oUiHKU pe3ybTaTiB MOTUBAaLINHOI B3aEMoAii nianpnemMcrsea
po34pi6bHOI TOpriB/i Ta crioxuBaya

Cnig Big3HAuUTK, WO 3aJly4YEHHS A0 MOTMBALINHOI B3aEMoOAii CTaBUTb nepea
nigNnpUEMCTBOM po3apibHOI TOpriBni  3aBAaHHA po3pobneHHs KOMMIeKCy
B3aEMONOB’A3aHNUX  AilA, CnpsiIMOBaHUX Ha 3abe3neyeHHs BMOAMBY Ha
NOTEHLiINHNX Ta peanbHUX CNOXMBAUIB 3 METO 34iINCHEHHS nepwoi (NpobHOiI)
NOKYMNKK Ta POpMYyBaHHA NO3UTUBHOIO A0CBIAY ii 34iIMCHEHHS. B
rnoaasabloMy, MAapKETUHIOBi pilleHHS MatoTb 3abe3rnedyyBaTh 3pOCTaHHS PiBHS
3a40BOMIEHOCTI CnoXmBaya Big npouecy ob6cnyrosyBaHHs, ¢GOpMyBaHHS Ta
3abe3neyeHHs 1oro s1I0AbHOCTI.

KoMnnekc MapKeTMHroBuMx pilleHb MiArnpuUEMCTBA B YaCTUHI YMpaBiHHA
BiAHOCMHAMM i3 CnoXXmBavyaMn MOKJIMKaHMI 3abe3neunTn onepaTuBHI Aii Wwoao
3a5lydeHHs 40 MOTMBALIMHOI B3aeMoaii Ta NiATPUMAHHA B3aEMOAii 3a yMOB
3HaxooxeHHs TPM3 vy BiaAnMoBigHIW 30HIi MaTpuui OUIHKM  pe3yfbTaTiB
MOTMBALINHOI B3aeMoii. Po3rnsHemo ix getanbHille.

KBagpaHT <«pO3BUTKY B3a€EMOAIi» XapaKkTepusyeTbca 060ninbHUMHK
MO3UTUBHUMU OUIHKaAMWU 3MiH Yy TrOBefiHUi CcnoXxuBadiB Ta Aia1bHOCTI
nianpueMcrTea. 3MiHKW, wWo Biabynucsa y AisanbHOCTI NignpuMeEMCTBa Ta noBeaiHui
CNOXWBauiB OUiHEeHi No3uTMBHO oboMa CTOpOHaMM, LIO CTBOPIE MepeayMoBMU
AN Nofanbloro po3BUTKY Ta MNornmbneHHs B3aemogii. MNMOo3nTUBHI OUiHKK Yy
3MiHi MoBeAiHKM CnoXmMBadiB cBig4aTb NPO NiABULLEHHS LiIHHOCTI CroXKMBaYiB Ta
36inblleHHs X BHECKY Yy PMWHKOBY BapTiCTb nignpueMcrea. Biartak, yci aii
nignpueMcrea po3apibHoi TopriBni MawTb 6yTM cnpsiMOBaHi Ha nepexia
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CNoXMBa4YiB A0 CErMeHTiB i3 BUWMM piBHEM B3aemogii Ta ¢dopMyBaHHS abo
36iNnblWEHHS YMCEeNbHOCTI CEerMeHTy CrnoXuBadiB-BnacHukiB. MornmbneHHs Ta
PO3BUTOK B3aEMOAii [AOCAra€TbCad 3@ paxyHOK Ailh nignpueMcTBa WOA0
3abe3neyeHHs MaTepiaZlbHUX Ta HeMmaTepiallbHUX BUroh ANS OKpeMUx
CerMeHTiB CroXmBauis.

Ons cnoxuBadiB, WO nepebyBaldTb Ha MOYATKOBIN cTaaii B3aemogii,
BaXMBMUM akTopoM nornmnbneHHa MOTUBaUiMHOI B3aEMoAii, Hacamnepepn, €
OTPUMaHHA MaTepianbHMX BUrod. [Ona Takux CrnoxusBadiB MignpUEMCTBO
po34pibHOI TOpriB/i MOBMHHO MPOMNOHYBATK:

- KOMMJIEKC 3HWXOK, 3a3BM4yall 3a paxXyHOK BUKOPUCTAHHSA AUCKOHTHMUX
KapToK, a TaKOX nMoAapyHKOBUX cepTudikaTiB, Bay4epiB, o0cobnmBux
npono3nuin Ha NnpuabaHHA aCOPTUMEHTY, SKUM LIiKaBUTbCS CNOXMBa4 TOLW,O0;

- pojaTkosi 60HYCK, NOAAPYHKM Ta 3HUXKU, SIKi OTpUMyBaTUME CNOXKMBAM,
30INCHUBLUM BU3HAYeHy KiNbKiCTb KyniBefb UM AOCArWM TI NEBHOI BEIUYUHMU;

- iHWi 6oHycn, saKi patoTb 3Mory 3abesneunty GopMyBaHHSA €MOUinHOT
MPUB’A3aHOCTI CNOXKWBaya A0 NiANPUEMCTBA Ta OTPUMAHHSA SIKUX HE KOPESTIOE i3
BEIMUMHOI KyniBni abo iX KinbKicTHO.

MapKeTUHroBi Aii, OpiEHTOBaHiI Ha CerMeHT CroXxuBadiB, ki nepebyBatoTb Ha
cTtajii  po3BUTKY MOTMBAUIMHOI B3aeMOAii, OKpiM MaTepiarbHUX MatTb
3abe3neuyBaTM i HemaTepianbHi Buroan. Lle pocsraerbcs, Hacamnepeg,
BUKOPUCTAHHAM MCUXOA0rYHNX NPUIAOMIB BMNIMBY Ha CroXWBa4da y BUIAsAAi:

- MPUEMHUX HecnoAiBaHUX MNOAAPYHKIB, NPUBITaHb A0 CBAT Ta 3HAUYMMUX
ON9 crnoxuBada noain;

- CTBOpPEHHS A0AATKOBMX 3pY4YHOCTEN Mig 4ac npuabaHHs ToBapiB, y TOMY
yncni HagaHHsa 6e3KoWwToBHMX Ta/abo iHAMBIAYani30BaHUX CEPBICHUX NOCNYT;

- 0cobnuBux CTaHAApPTIB B3aEMOZAii 3i CNOXKMBAYEM 3i CTOPOHU MepCoHany;

- NiABULLEHHS IHTEHCUBHOCTI Ta perynsapHoi KOMyHikKauii 3i cnoXxusavamu;

- 3anpowWeHHs A0 Yy4acTi y BaXNMBUX An8 NiANpUEMCTBaA NOAIGX Ta
CBSATKYBaHHSX.

Onsa cerMeHTy NosSNIbHUX CMOXWMBAYIiB Ta CMOXMBAYiB-BAACHUKIB MOXIUBUMMU
aBTopoM BbauvalwTbCsa Taki Ail nignpuveEMCTBaA, SKi AalOTb 3MOry CroxuBadam
6yTn 6inblIOKD MipOO 3any4YeHMMM A0 MOKPALLEHHS roCnoAapCbKOi AistSIbHOCTI
niaANpMEMCTBA, PO3BUTKY MapTHEPCTBA, 060MifbHUX LiIHHOCTEN Ta 0COBUCTICHMX
BiAHOCWH. BignoBigHO 3a AaHWMX YMOB, MapKEeTWHroBi Aii, Ha Hawy AyMKY,
MOXYTb BKOYATH:
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- y4yacCTb CNoOXWBayiB y Kanitani NionpueEMCTBa;

- B3aeMogito yepe3 6yab-sKi MOXNMBI OHNANH- Ta odianH-KaHanm;

- 6inbw rnmboke pO3yMiHHA | 33a40BOJIEHHS KOHKpeTHMX notpeb
CNoXwuBaua;

- ¢dopMyBaHHS KOWMKY ToBapiB 6€3 y4yacTi CcnoXxwuBaudiB Ha OCHOBIi icTopil
34iMCHEHNX MOKYMOK, NoAanblly Mpono3ulilo, KOpUryBaHHA nepesiky ToBapis

Ta AOCTaBKy;
- 3ajly4eHHs cnoXmBauiB A0 po3pobKu Ta TeCTyBaHHS HOBUX MOCAYT TOLWO.
KBapgpaHT «oOu4ikyBaHHSA» (OPMYETbCS HEraTMBHUMKU OUiIHKaAMM 3MiH Yy

noBeaiHLUi CrnoXuBadiB Yy TMOEAHAHHI 3 MNO3UTUBHUMKU OUiIHKaMWM 3MiH Ha

niagnpuemMcTBi. MO3NTUBHI OUIHKW 3MiH Ha NIANPUEMCTBI Yy pe3ynbTaTi MalTb

CNPUYUHUTU MNO3UTUBHI 3MiHM Yy MOKa3HWKaX, WO BMKOPUCTOBYKOTLCS ANs

OUiHKKM 3MiHM Yy noBeaiHUi CnoXxwusadis. BiacyTHICTb TakuMX 3MiH, HacaMmnepeaj,

Moxe 6yTum obyMoOBfieHa 3MiHOK Yy MakpocepenoBMLi, WO Manu npamuin abo

onocepeakoBaHMn BNAUB Ha KyniBenbHY MOBEAiHKY CNOXWBa4va, HeAOCTaTHbO

MoiHMOPMOBAHICTIO CNOXKMBauiB, 36iNblUEHHAM YaCTKKU, TaK 3BaHUX, «CNASYNX»

CNOXWBA4YiB — TMOCTIMHUX CMOXMBaYiB, $Ki, He3BaXak4ynm Ha 34iNCHEHHS

nepioauYHMX TMOKYMNOK B HedaneKkoOMy MWHY/AOMY, Ha JAaHUA MOMEHT He

KOPUCTYIOTbCA MocayraMn nignpueMcTBa TOWO. 3aBAaHHAM NignpueEMCTBA

po34pibHOI TopriBNi € BM3HAYEHHSA MNPUYMH BIACYTHOCTI 3MiH Ta po3pobka W

peanisauis KOMNNEKCy Ain, CNpsMOBaHUX Ha aKTUBI3aUil0 CNOXWUBaYiB.
3HaxoaxeHHs TPM3 y kBagpaHTi OUiKyBaHHA MaTpuui OLiIHKW pe3ynbTaTiB

MOTUBAUIMHOI B3aEMOAii BW3HAyae HeobXigHICTb nepes nNiANPUEMCTBOM

po3apibHOT TOpriBni y BUSAABAEHHI NPUYUH BIACYTHOCTI 3MiH Yy noBeAiHUi

CNOXWBA4YiB Ta MNPUAHATTS PpilleHb WoA0 NoAanbliOoro BMAMBY Ha HUX.

JouinbHO BMAAETLCS HACTyMHa MOCNIAOBHICTb Ail:

1. BuaBneHHs KKOYOBUX MOKA3HMKIB OLIHKM 3MiH Y MOBeAiHLi CrnoXunBauis,
AVHaMiKa SKUX € He3a40BiNIbHOIO.

2. BU3HaAYeHHA YyCiX MOXIMBUX MNPUYUH, WO MOMIU CAPUYUHUTU HEraTuBHY
OVHaMIKy BUABNEHMX MNOKas3HWKIiB. [o Takux nMpuynH, Hacamnepen, cnig
BiAHECTU:

- 3MiHM B MakpocepenoBulLli NignpueEMCTBa, AKi MPSIMO 4M ornocepeakoBaHO
BM3Ha4aloTb KyniBesibHY NOBefiHKY CNOXMBaYiB;

- 3HWMXKEHHS AOXO0AiIB CNOXMBaUiB, X KyniBesIbHOI CNPOMOXHOCTI;

- 3MiHM cMakiB i BNogobaHb CNOXXMBAYiB;
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- CKOPOYEHHS LiNboBOro CerMeHTy (CerMeHTiB) MiaNpUEMCTBA;

- [Aii KOHKYpPEHTIB, WO MaloTb BMJMB Ha CrOXWBaJiB;

- HepocTaTHS MOiH(MOPMOBAHICTb CrMOXMBAYiB WOAO0 34IMCHEHMX 3MiH Ha
niagNpPUEMCTBI;

- nosBa abo 36inblWeHHS KifIbKOCTI «CNASUNX>» KIEHTIB TOLLO.

3. ®akTopHMI aHaniz nNpuUYMH NOripWeHHs AWMHAMIKWM MOKa3HWUKIB OLiHKU
3MiH Yy NOBeAiHUi CnoXwuBadiB, WO [AO03BOSIAE BUABUTU Ti, BMJMB SAKUX Ha
NMOKa3HWKM € HabinbWnM.

4. CknagaHHsa Ta peanisauis niaHy Ain BIIMBY Ha CNOXMBaYiB BignoBiAHO A0
34incHeHoro akTopHOro aHanisy. TakMMu 4iasMu nignpueMCcTBa MOXyTb 6yTu:

- iHdOpMYyBaHHS CNOXMBAYIB WOAO 34iINCHEHMX 3MiH;

- 36inbWeHHs YacTOTK KOHTAKTIB i3 CNOXKWBayaMu;

- ocobnusi npono3uuii NigNpueMCTBa;

- 36iNbWeHHs TOYOK KOHTaKTy i3 CrnoxuBadyamu, B TOMY  4uchi
BMKOpPUCTAaHHA omni channel, sk iHTerpoBaHoro nigxogy, WO Aa€ 3Mory
CNOXWBauy 34INCHIOBATU MOKYNKM y 6yab-aknii 3pyyHuin cnocié sik B online-,
Tak i offline-pexumi;

- MOLWYK HOBUX CErMeHTIB CNOXKWBAYiB TOLLO.

5. OuiHOBaHHA pe3ynbTaTiB 34iMCHEHNX AiN.

Bu3HayeHa NocnigoBHICTb Aih AO3BONASE NiABULLMTN aKTUBHICTb CMOXWBaYiB,
¢dopmMyBaTU MO3UTUBHUIN AOCBIA B3aEMOAii i3 NiANPUEMCTBOM, CTBOPHOBATM HOBI
UiHHOCTI ans Hux, 3abe3neyyBaTMm MOXIMBICTb NobyAOBU [OBroCTPOKOBUX
B3AEMOBUIiAHNX BiAHOCUH.

KBagpaHT <«puU3MKY 3MEHLUEHHSI aKTUBHOCTI» XapaKTepu3yeTbCs
MO3NUTUBHUMU OUIHKaMW 3MiH Yy nNOBeAdiHLUi CcrnoXuBadiB Yy MOEAHAHHI 3
HeraTMBHMMK OLUiIHKaAMM Yy 3MiHax Ha nignpuemcTsi. Mii nignpuveMcrBa, 3a
pe3ynbTaTaMn OTPMMaHHS TaKOi OUiHKM MOTMBAUiMHOI B3aeMogii, MawTb 6yTu
CNpsIMOBaHi Ha BUSBNEHHS MPUYMH HE3aL4OBOJSIEHHS CMOXWBaYiB 34iINCHEHMMMU
3MiHaMKM Ta NOLWYK MOXJIMBOCTEN iX YCYHEHHS. Takuin aHani3z MoXe BMMaraTu Bif
nignpvemMcrea po3apibHOI TopriBni NpoBeAeHHS A0AATKOBUX MapKeTUHIOBUX
AOCNigKeHb 3 METOK BUABNEHHS Takux npuunH. OKpiM UbOro, AOUISIbHUM €
aHani3 3MiHM aKTMBHOCTI CnoXuBadiB, Wo nepebyBatoTb y Npoueci MOTMBaUINHOI
B3aeModii i3 nMiANPUEMCTBOM, OCKiIbKM MO3UTUBHI 3MiHM MO OKpeMux
MoKasHMKax, 3a SKMMMU NpoBoAMSIAcCSA OuiHKa 3MiH Yy noBefiHui CnoXuBadis,
Mornm 6yTu 3yMOB/EHI CUTYaTUBHUMWU CTOXaCTUUYHUMUK haKTopaMu.
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BeaxaemMo, WO Aii nignpuemMctBa 3a JAaHUX YMOB MawTb 6yTwu
nianopsiAKOBaHi TakKi MocnigoOBHOCTI pilleHb:

1. MnaHyBaHHS Ta opraHisauia 40AATKOBMX MAapKETUHIOBUX AOCNIAXEHb, WO

AalTb 3MOry BUSBUTU TMPUYMHM HE3a[40BOJIEHHSA CMOXWMBa4iB 3MiHAMW Ha
niANPUEMCTBI.

2. OuiHOBaHHS pesynbTaTiB [OCNiAXEHb: BUSBJ/IEHHS MPUYMH
He3a0BOJIEHHSA 3MiHaMU Ta MOXJ/IMBICTb OTPUMAaHHS BiAMOBiAI Ha MUTaHHSA 4n
MO3UTUBHI OUiIHKM 3MiH Yy rMoBeAiHUi CcnoXuBadis 3YMOBJIEHI  AisiMK
niaANPUEMCTBA, YW TaKi OUIHKW CMPUYMHEHI CUTYaTUBHUMWU CTOXACTUYHUMMU
dakTopamu, WO Manu BNAMB Ha KyniBesibHY MOBEAIHKY CMoOXuBadiB

3. OuiHIOBaHHA MOXIMBOCTEN MNIANPUEMCTBA 3A4INCHUTU Aii WoA0 YCYHEHHS
MPUYNH HEe3aA40BONIEHHS 3MiHAMU Ha NiANPUEMCTBI.

4. MpUAHATTS pileHb Ta CKAagaHHS MJaHy KOHKPETHUMX Aid  woao
nigBULLEHHA pPiBHA 3a40BOJIEHOCTI CNOXMBa4iB peanisoBaHMMM 3MiHaMU Ha
niANPUEMCTBI.

5. Peanizauis 3annaHoBaHux Aii.

6. OuiHIOBaHHSA pe3ynbTaTiB BMJMBY Ha CroOXMBaYiB.

KBagpaHT «KapAuHanbHUX 3MiH» YTBOPEHMN HeraTMBHWUMM OUIHKaMU 3MiH Yy
rnoBediHUi CroXxuBadiB Yy MNOEAHAHHI 3 HeratTMBHUMW OUiHKaMW 3MiH Ha
niagnpuveEMCTBI. YcCi Ail nignpuneMcTea He MNPUHOCATb O4iKyBaHOro pesynbTaTy,
OCKifIbKM BIiACYTHI MO3UTUBHI 3MiHM 3a MOKa3HWMKaMM OLUIHKM MOBEAiIHKN
CNOXMBaYiB, B TOM 4acC SK CroXuBadi B LIJIOMY TaKOX He BiAMidalOoTb 3MiH Ha
niANPUEMCTBI, O Haaani MoXe CrpUUYMHUTK IX BTpaTU. Taki OUiHKM BKasyTb Ha
BiAMOBIAHI MOXMMBI Hacnigku Ans NigNnpuUEMCTBA, SK: 1) 3MEHLIEHHS MpUTOKY
HOBUX CMOXWBAYiB; 2) 3MEHLWEHHS aKTUBHOCTI CMOXWBayiB; 3) BTPATU iCHYIOUYMX
CnoXxmBadiB; 4) BigMOBa Big B3aEMoAil i3 NigNpPMEMCTBOM; 5) MoripweHHs iMigxy
nignpuweMcrea; 6) noripweHHa  @iHaHCOBMX  pe3yfbTaTiB  rocrnoAapcbKoi
AiSNbHOCTI; 7) 3MEHLIEeHHSA PUHKOBOI BapTOCTi NiANPUEMCTBA Ta iH...

Ak  pe3ynbTaT, nobygoBa Ta  pO3BUTOK  MOTMBAUIMHOI  B3aeMogail
niaANpUEMCTBa i3 CroXuBayaMuU YCKIAOHIOETBCA, @ B [AeAKUX BuUMagkax €
HeMOX/UBOK. Buxoasaum i3 3a3HadveHUX HacnNigkie, Ha nignpueMCcTBi cnig
NpUMMaTK pilleHHs Wwoao:

- 3MiH LiIbOBOro cerMeHTy Ta nobyaoBW B3aEMOBIAHOCKH i3 HUM;

- 3MiH KOMMJIEKCY MapKeTUHTY;

- PpeiHXWHipUHry 6i3Hec-npoueciB, Mig SKMM Cfig PO3yMIiTU KOMIIEKCHY
npoueaypy, ska nepeanbayae po3pobky HOBUX AiNOBUX NpoLeCiB NiANPUEMCTBI
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LISXOM paAuKasbHOro MepenpoekTyBaHHSA iCHYOUYMX MpoLEeciB, 3a3BMyall Ha
OCHOBi iHTEHCMBHOIO BMKOPUCTAHHSA Y HOBUX MpoLEecax efleKTPOHHUX CUCTEM,

3MiHM YMOB BegeHHs 6i3Hecy Towo;

- auBepcudikauii  gisanbHOCTi 3 MeTow  3abe3neyeHHs  Kpaworo
3a40B0OSIEHHS NOTpeb iCHYUMX cnoXumBadiB, abo 06CnyroByBaHHS iHWKWX Fpyn
CnoXuBauiB, WO p[actb 3Mory 3abe3neuntn poaaTtkoBi (iHAHCOBI MOTOKM,
TakKMM YMHOM 3MEHLUMBLUN 3a/1eXHiCTb BiJ OCHOBHOI Aif/IbHOCTI.

BucHoBkM Ta npono3uuii. [lpouec MoTuBaUiMHOI B3aemogii Bignosigae
6a30BMM nNpuHUMNaM  ¢GoOpMyBaHHSA  CcTpaTerii  po3BMTKY NigNpUMEMCTBA
po3apibHOI TopriBni, cepea AKnUX:

- onTUManbHe BWKOPUCTAHHA EKOHOMIYHMX, MaTepianbHUX | TPYyAOBUX
pecypciB 3 OpieHTaUi€l0 Ha 3abe3neyeHHs couiaslbHO-EKOHOMIYHOIo edeKkTy;

- Y3roaXkeHHs iHTepecCiB  CroXwuBauis, npauiBHUKIB i BJ/IACHUKIB
niaNpUEMCTBA;

- 3abe3neyeHHs 3poCTaHHSA PUHKOBOI BapTOCTi NiANPUEMCTBA.

Moroa>keHHs iHTepecCiB  CNoOXuBauiB, npauiBHMKIB  Ta B/TACHUKIB
nianpmMeMcTea 06yMOBNIOETLCS HASIBHICTIO B YYaCHMKIB MOTMBALiMHOI B3aeMoaii
€EANHOrO KiHUEBOro pesynbTaTy Yy BUIMMAAI 3arasibHOI MOTMBAaLii — B3aEMOAIATH
OAMH i3 OAHMM ANA NOKpaWeHHs AidNbHOCTI nignpuemcTea. [na BAacHWUKIB
niaANpPMEMCTBA MOTUBALiNHA B3a€EMOAiS HaZa€E MOXMBICTb 36iNbLUIEHHSA MOro
PMHKOBOI BapTOCTi W/IAXOM 3abe3neyeHHs BigMNOBIAHOCTI TOProBesIbHMX NOCNyr
OUiKYBaHHAM LiNbOBOr0 CErMeHTy CNOoXWBa4diB Ta 3aBOKBaHHSA X JIOANbHOCTI
Ao nianpuemcTtea. Crnoxwmeadi, 3 iHWOro 60Ky, BNIMBalOTb Ha BM3HA4YeHHS Ta
3abe3neyeHHs HeobXigHMX 3MiH Yy AiSNbHOCTI NiANPMEMCTB, 3a pe3yfnbTaTtaMu
4oro OTPUMYIOTb BUIrOAM Y BUrN&A4i MigBULLEHHS AKOCTI TOProBesnbHUX NOCAyr
Ta iHAuBiAyanisauii npono3unuin.
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