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YepHiBeLUbKNUN TOProBeabHO-EKOHOMIYHMI iHCTUTYT KHTEY, M.YepHiBui

MEXAHI3M ®OPMYBAHHSA CUCTEMU NOAJNTBHOCTI CIMOXXUBAYIB
AO TYPUCTUYHOIO NI1ANPUEMCTBA
AHoTauis

Y cTaTTi NpeACTaB/leHO CUCTEMY NOSSIbHOCTI ClOoXMBava TYPUCTUYHOIO MPOAYKTY K MeXaHi3M,
WO CKIajaeTbca 3 N'ATWM  B3aeEMONOB’A3aHMx O6M0KiB: iHTerpauia y CTPYKTypy YynpasfiHHS
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MapKeTUHIOM TYpPUCTMYHOIO MIANPUEMCTBA; Uini 3abe3neyeHHsA N0OSNbHOCTI; (GOpPMyBaHHA Ta
ynpasniHHga 6a3amMu gaHux; BubIp MeXxaHi3My CTBOPEHHS JSI0S/bHOCTI Ta OuiHKa edeKTUBHOCTI
nporpamMu NosiNbHOCTI; @iHaHcoBe 3abe3neyeHHs peanisauii nporpamu. BusHauyeHo, wWo:
OCHOBHUMK crnocobamu iHTerpauii nporpaMun nOsSNbHOCTI B OpraHi3auiiHy CTPYKTYpPY TYPUCTUYHOrO
nNiANPMEMCTBA € CTBOPEHHS He3anexHoro niapos3ainy Ans peanisauii nporpaMmm nosnbHOCTI abo
NoBHa nepefaya NOBHOBAXEHb HE3asIeXXHOMY areHTCTBY; ABOMa HalBaXNuMBiWnMK 61okamum Linen
nporpamMu JIOSNIbHOCTI € YTPUMaHHSA CMoOXuBa4iB Ta CTUMYJIIOBAHHA [MMOBTOPHOI MOKYIKU;
dopMyBaHHA Ta ynpaefiHHS 6a3aMuM AaHWX BIAIrpa€e CyTTEBE 3HAYEHHS AN NiABULLEHHSA
eeKTUBHOCTI (dYHKLUIOHYBaHHS TYPUCTMYHOrO MiAMNPWEMCTBA 3aranoM; nporpaMa nosiIbHOCTI
NOBWHHA MPOMOHYBaTU CnoXxusadaMm npusinei, 6e3nocepeaHbO MOB'A3aHi 3 OCHOBHUMW MoOCayramu,
WO HajawTbCsa  TYpPUCTUYHUMUM  NiANPUEMCTBaMM;  HeobxigHO  3abe3neunTn  BigNoBigHE
¢iHaHCyBaHHSA NporpaM NosNbHOCTI, OCKiNIbKM iX AOUiINIbHO pO3rnsaaaTy He K BUTPaTW, a WBKaLle,
K iHBECTUUIi B MApKETUHIOBI IHCTPYMEHT!.

Krwo4osi c10Ba: nosnbHICTb, cUCTEMa NOSANLHOCTI, TYPUCTUYHE MiANPUEMCTBO, 6a3u
AaHWX, Nporpama NosbHOCTI.
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MECHANISM OF FORMING THE LOYALTY SYSTEM
OF CONSUMERS TO THE TOURIST ENTERPRISE

Summary

The article presents the consumer loyalty system of the tourist product as a mechanism
consisting of five interconnected blocks: integration into the marketing management structure of
the tourist enterprise; goals of loyalty; formation and management of databases; choosing a
loyalty mechanism and assessing the effectiveness of the loyalty program; financial support for
the implementation of the program. It is determined that: the main ways of integrating the
loyalty program into the organizational structure of the tourist enterprise is to create an
independent unit for the implementation of the loyalty program or complete transfer of authority
to an independent agency; The two most important blocs of loyalty program goals are consumer
retention and re-buying incentives; the formation and management of databases is essential for
improving the efficiency of the tourism enterprise in general; loyalty program should offer
consumers privileges that are directly related to the main services provided by tourism
enterprises; it is necessary to ensure appropriate funding of loyalty programs, as they should be
considered not as expenses, but rather as investments in marketing tools.

Keywords: loyalty, loyalty system, tourist enterprise, databases, loyalty program.

MocraHoBka nNpo6nemMu. Y cydaCcHMX yMoOBax BeAEHHS MNiANPUEMHULbKOI
OISINbHOCTI OAHWMM i3 TMpPIOPUTETHUX 3aBAaHb, SIKE [OCAraETbCs Ha eTani
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YyTPUMaHHA crnoxuBada Yy cdepi BRAMBY MiANPUEMCTBA, € CTBOPEHHSA
NOSANbHOCTI. Y WWPOKOMY PO3YMiHHI I0ANBHICTD — L€ HadaHHSA rnepesaru
CNOXWBAYeM [MeBHOMY TOBapy 4YuM NOCNy3i, WO QOPMYETLCA BHACMIAOK
BiguyTTiB, emouiin, AyMOK LWoAo Uuboro ToBapy abo nocnyru. JlosnbHIiCTb
CMoXMBa4yiB NpoOSIBASIETbCS B X CXBasibHOMY CTaBNEHHi 0O ToBapiB, cepsicy,
TOProBoOi MapKu, NOroTuny, 30BHILLHBOro BUIrSA4yYy, NepcoHany, Micus npogaxy
TOWO. JIOANBHICTb K/IEHTIB HAa TYPUCTUYHOMY PUHKY MNONAra€e y NO3UTUBHOMY
CTaBJIEHHI X A0 AiaNbHOCTI TYPUCTUYHOro NiAMPUEMCTBA, MOCAYr, WO HUM
HaZalTbCs, NepcoHany, iMigXy, sIKi Xo4 i € HacNiAKOM BaroMmx Ans nNokynus
¢dakTopiB Ta nexaTb NMepL 3a BCe B eMOLiNHIN cdepi.

HeobxigHicTb CTBOpPEHHS Ta BMPOBAAXEHHS CUCTEMU JIOSANBHOCTI Yy
MPaKTUYHY AiSNbHICTb TYPUCTUYHONO NIAMPUEMCTBA 3YMOBJIOETLCSA 3HaYHUM
3aroCTPEHHSIM KOHKYPEHTHOT 60poTbbU Ha TYPUCTUUHOMY PUHKY Ta OYEBWUAHIN
nepcnekTUBHOCTI aKTUBHOIO 3aCTOCYBaHHS Cy4YacCHux iHHOBaLiNHKX
MapKETUHIOBUX iIHCTPYMEHTIB.

AHanis ocraHHIX gocnig)xeHb i nyb6nikauii. NpobnemMamMmn AOCHIAXKEHHS
¢dopMyBaHHS CUCTEMUW NOSANBHOCTI CMOXWBA4YiB A0 MIAMPUEMCTBA B CyYacCHUX
YMOBaxX 3alMaETbCsl AOCTaTHbO 6arato BiTYM3HSAHUX Ta 3apybiXXHUX BUYEHUX.
3okpema, C. bytdyep aHanisye npouecm po3pobku nporpam JOsSANbHOCTI Ta
dopMyBaHHS kny6iB nocTinHMx knieHTiB [1]. OcobnuBOCTi 3acToCyBaHHS
MPUHLMNIB NAapTHEPCbLKOrO MapKeTUHry Ta MapKeTUHIY BiAHOCUH Y NMpPaKTUYHIN
AiSNbHOCTI NigNpMeEMCTB 3 MeTol (OpPMYBaHHS JIOSILHOCTI pO3rns4atoTbes
aBTopamu O. €. NanoHeHko [2], T. B. €eBcturHeeBa [3], A. MNennepc [8].
Mporpamu nOSANbLHOCTI 9K dakTop MiABULLEHHA AKOCTIi  06CnyroByBaHHS
pocnigxytotecs y poboti 0. 3edipooi [4]. JloANbHICTb CNOXuMBa4diB K
CTpaTeriyHMM MOKa3HMK YCNiWHOCTI KoMmnaHii posrnsgace J1. B. MaH y pob6ori
[7]. OcHoBHi npaBuna nporpaMm JOSAAbHOCTI KJEHTIB aHanisyTbcs K.
XoposcbkuM [10]. OkpeMi nuTaHHA OpMYBaHHSA JI0ANLHOCTI 6yNN pO3rAsHYTI
aBTOpaMu CTaTTi y nonepeaHix AOCNIAXeHHSAX, 30Kpema Yy [6]. BogHouac, B
HayKOBiN fiTepaTypi NpaKTU4Hi acnekTn (OopMyBaHHS CUCTEM JIOSISIbHOCTI B
OKpeMUX ranyssix eKoOHOMiKn, Hanpuknag y Typu3Mmi onmcaHi He B AOCTaTHbOMY
06C43i, WO 3yMOBJIOE aKTyasbHICTb AOCNIAXKEHHS.

MeTta craTtTi nondrae y AocnigxXeHHi okpeMnx ocobnmeoctein po3pobneHHs
Ta BMPOBaAXXEHHS CUCTEMU NOANBHOCTI Y MPAKTUYHY AiSNIbHICTb TYPUCTUYHOIO
nignpuemMcrea.

BuknageHHA OCHOBHOro marepiany. OnpautoBaBwn fitepaTypHi oxepena
BITUM3HAHMX Ta 3aKOpPAOHHMX aBTopiB (B T. 4. 1-10), BBaaemo, WO CUCTEMY
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JNIOSIBHOCTI CnoXmBaya A0 TYPUCTMYHOrO NiANPUEMCTBA MOXHa NpeacTaBUTU SK
B3aEMOMOB'A3aHNI MEeXaHi3M, SKUI cKnagaeTbes 3 5 6nokie (puc. 1).

IHTerpauis y cTpykTypy Llini 3abe3neyeHHs diHaHcoBe 3abe3neyeHHs
ynpasJliHHA MapKeTUHIOM NOANBLHOCTI peanisauii nporpamMu
TYPUCTUYHOIO NiANPUEMCTBA

Bubip MexaHi3aMy CTBOpEHHS

dOopMyBaHHS Ta ynpasiHHSA \ / NOSANBHOCTI Ta ouiHKa
6azamu gaHux . edeKTUBHOCTI NporpaMu
A CucreMa nosiNbHOCTI ¢ porp
NOSANBHOCTI

Puc. 1. Cucrema /105171bHOCTi TYPUCTUYHOIO MigrnpueEMCTBa

Mig 4ac opraHizauii nporpamMn foOsiNIbHOCTI BUHWKAE 3anuTaHHA: 4M BapTo
BUpiwyBaTtn npobiemMn GopMyBaHHS CUCTEMWU JOSSIbHOCTI BAACHUMWU CUaMuU
nianpuMeMCTBa 4YM  Kpalwle CKopucTaTUCb MOCnyraMm  creuianizoBaHoOro
areHtcTBa? IcHye 6arato cnocobiB iHTerpauii nporpamm JfOSNbHOCTI B
OpraHisauiiHy CTPYKTYpy TYPUCTMYHOIO nMignNpueEMCTBaA — Bi4 CTBOPEHHS
He3anexHoro nigposainy anns peanisauii nporpamMmm A0 MOBHOI nepejadi
NOBHOBaXXeHb He3afeXXHOMY areHTCTBY. PilleHHS MOBUMHHO MPUMMaTUCL, NuLe
BUXOAAUM i3 iHAMBIAYanbHMUX OcCOb6AMBOCTEN NiANPUEMCTBA, SIKe peanizoBye
nporpamMy nossibHOCTI. Pe3ynbTatM npoBeAeHuUX AOCMigXeHb HayKoBOi
niTepatypu, a TaKOX OMUTYBaHb KepiBHUKIB TYPUCTUYHUX MigNPUEMCTB
[O3BONAOTH CTBEPAXYBaTM, WO 3@ YMOBM CTBOPEHHS TuM4yacoBoro abo
MOCTIMHOIrO CEPBICHOMO LEeHTPY 3 ynpaBAiHHA N0SMbHICTIO Ha NiAMNPUEMCTBI MOro
iHTerpauisi y CTpyKTypy ynpasfiHHA MapKeTUHIOM TYPUCTUYHOro NignpueEMCTBA
NOBWHHA 3A4INCHIOBAaTUCb TaKUM YMHOM, SIK 3a3HA4YeHO Ha puc. 2.

MocTtaHoOBKa UiNi nporpaMu JosiibHOCTI POPMY€ETbCS Ha niacTtasi 3ibpaHoi
iHbopMauii Ta A03BOMASE 4YITKO CNpPOrHO3yBaTW YCNiX Yy npoueci peanizauii
TOoBapy Ha puHKY. OCHOBHOW UIMII0 Mporpamn JosNbHOCTI TYPUCTUYHOMO
nianpMeMcTtea € nobygoBa B3aEMOBIAHOCUMH 3 KJIIEHTAMM Ta 3aBOKBaHHSA iX
TpMBanoro A4o6po3nYaMBOro CTaBfI€HHSA TUM, WO OKpPEeMi iXHi noTpebu B NeBHMX
ToBapax Ta nocayrax 6yayTb  MakCMManbHO  3a40BOSIbHATUCH  LMM
nianpmeMctsoM. [lpu BMOGOpi UiNi NporpamMu fOSANLHOCTI CniA BpaxyBaTu
OCHOBHi BMMOIM A0 Hei, cepen SKMX BUAINMMO TaKi: KiflbKiCHA BM3HAYEHICTb,
SAACHICTb, YIiTKiCTb, iEpAPXiYHICTb, B3AEMOY3rOAXEHICTb, peasnibHiCTb.

MpoBeaeHi 6araTtopa3osBi DOCNiAXEHHS ocobnusocTen peanizauil
MapKETUHIroBOI AiANbHOCTI KepiBHUKAMU TYPUCTUYHUX MiAMNPUEMCTB A03BOSIUIIN
MPUATN OO0 BUCHOBKY, WO OCHOBHWUMW LiNSAMM NpOrpaMn NOSNbHOCTI € TakKi, siKi
BigobpaxkeHi HaMn Ha puc. 3.
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Puc. 2. IHTerpayis cepBiCHOro LUEHTPY y CTPYKTYpYy yrnpas/iHHS MapKETUHIOM
TYPUCTUYHOIO MigrNpUEMCTBAa

CTBOpEHHST NOSANbLHOCTI Nepenbayae AOBroCTpOKOBi MaTepiasibHi BNMBAHHA.
®iHaHCcOBi pecypcn b6yayTb HeobXigHi Ha po3pobKy nporpamMmm NOSNbLHOCTI;
3a5ly4eHHs HeobXiAHOi KiNIbKOCTi Y4YaCHWKIB; CTBOPEHHS CEPBICHOrO LEHTpY,
dopMyBaHHS Ta ynpasfiHHS 6a3amMu [aHuX; HanarogXeHHs egeKTUBHOro
dYHKUIOHYBaHHSA KaHanis 3B'A3Ky.

®opMyBaHHSA Ta ynpaBniHHS 6a3aMu AaHWX Bifirpa€ CyTTEBE 3HAYEHHS AN
ycnixy nporpaMm NosiAbHOCTI He nuwe TOMYy, WO YnpaBfiHHA CcaMoto
nporpamoro Moxe ctath 6inbw edekTUBHUM, a i TOMY, WO NiABULLYETbLCS
eheKTUBHICTb PYHKLIOHYBAHHS TYPUCTUYHOIO NigNpUEMCTBA 3aranom.

OnTumanbHMn  npouec ynpasniHHA  6as3aMm  gaHMX  TYPUCTUYHOIO
niANpUEMCTBa NOBUHEH BKJIOYATWU TaKi eTanu:

1. MocTinHni 36ip Ta OHOBMEHHS AaHUX NP0 CMOXWBAYIB TYPUCTUUHOIO
nignpueMcTBa.

2. TpYHTOBHUM aHani3 OTpUMaHUX AaHUX 3anexHOo Big Uifie MapKeTUHroBoi
OiSNbHOCTI MiANPUMEMCTBA, SIKMN MNPOBOAUTBCS 3 BUKOPUCTAHHSIM Cy4acHOro
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nporpamMHoro 3abesneyeHHs | MeToAMK, WO [A03BONAKTb MNpeAcTaBuUTU
pe3ynbTaTM aHanisy IiHWWUM nigpo3sainiaMm TYpPUCTUYHOrO MigNpUEMCTBA B
6a)kaHOMy ANS HUX BUrAAAI.

3. Pe3ynbTatn aHanisy BMKOPUCTOBYOTbCS ans nigroToBKU i
po3noBClOAXeHHS iHdopMaUii cepes 6axxaHUX CroXuBadiB.

4. Peakuiga crnoxuBadiB Ha Aii  TYpUCTUYHOro NIiANPUEMCTBA 3HOBY
3aHocuTbCs B 6a3y AaHuUX.

Llini nporpamu nosisibHOCTI

yTpMMaHHfl cnoxxnBa4ya CTMMyJ'IPOBaHHH MOBTOPHOI NMNOKYMNKU
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Puc. 3. [epeBo uyineri nporpamMu /105/1bHOCTi

MepwoyeproBe Micue y nporpaMax JIOS/IbHOCTI 3alMaloTb NpuBiaei, LWo
nepenbavatoTbca iX ydacHukam. TinbKM 3anporoHyBaBLIM  CNOXMBa4daMm
npueinei, WO cnpasBai MawTb B IXHIX O04Yax BUCOKY UIHHICTb, MOXHa
po3paxoByBaTM Ha edeKTUBHICTb nporpamu. LWo6 BM3HaAuUMTKM onTMMasibHe
CniBBiAHOWEHHA MaTepianbHUX | HeMmaTepianbHUX BUroa, cnig AOTPUMYBATUCS
LiHHICHOOPIEHTOBAHOINO Ha CroXuBadiB nigxoay. Takui nigxia npunyckae Tpu
etanu Biabopy npwueineis. MNepwunin eTan nonsdrae B TBOPYi po3pobui nepeniky
MOXJINBUX MNPUBINEiB, BU3HaYeHUX notpebamu uinboBuX rpyn. Apyruin etan
nepenbavae npoBeAeHHS HEBENNKOro nonepeaHbLoro [OCNiAXeHHSA
OflEepXXaHOro rnepeniky, MeTa {Koro - BWAINUTU i3 3anponOHOBaHWX BUIOA
6inbw Ta MeHWw npuBabnusi. TpeTin etan - Ue WMpokoMacwTabHe ONUTYBaHHS
CNoXMnBaYiB.

MporpamMa noOSANIbHOCTI MNOBWMHHA MPOMOHYBaTU CNOXWBayaM nMpwuBinei,
6e3nocepeaHbO MOB'AI3aHi 3 OCHOBHMMM  nocCAyramu, WO HadakoTbCs
TYPUCTUYHUMKN  NiANPUEMCTBAMWU. YCi Baxeni, WO CNpUSAIDTb CTBOPEHHIO
NosNbHOCTI, MOXHa o06’egHaTh y aecaTb rpyn, sKi gouinebHo Haseatm ,,10 P”:

Issue I (73), 2019 127



EKOHOMIKA TA YIPABJIIHHA MNIANPUEMCTBAMU

- price (U4iHA) — 3HWXKWN, ANCKOHTHI Ta KNy6Hi KapTKku;

- purchases (MOKynKuM) — 3a0XOYEHHS MNpWU 3A4IACHEHHI MNOKYMOK: 4YUM
binbwe cnoXXmnBaew nocnyrm, Tmm Ginblia BUMHAropoaa;

- points (6anun) - 6anbHa cuctema: 6anu MoxHa Ha Wwo-Hebyab 06MiIHATH;

- partners (napTtHepu) - cninbHi 6anbHi cuctemMn 3 NiANPUEMCTBaAMU-
HEKOHKYpEeHTaMu;

- prizes (nogapyHKuM) - Kynywuu MEeBHY MNOCNYry, MOXHa OTpuMMaTu
rnogapyHok abo B3STK y4yacTb y po3irpauli;

- pro-bono - cycninbHO-NoONITMYHA AiANBHICTE: Kynyun npoaykT abo
Nocnyry crnoxwmsad 6epe yyacTb y pi3HUX couianbHUX Nporpamax;

- privileges (npwuBinei) — nepeBarn NOCTIMHUX KJTIEHTIB MOXYTb BYTU BMpPaXKeHi,
Hanpwuknag, MOXMBICTIO PO3MICTUTUCE Y roTesli 6e3 nonepeaHboro 6poHIOBaHHS;

- personalization (nepcoHidikauisa) - iHAuBigyanisauia obcnyroByBaHHS,
Hanpuknag, Ao KNi€EHTa 3BepTalTbCA Ha iM’|, BiTaloTb 3 AHEM HAPOAXKEHHS i T.M.;

- participation (y4actb) — knieHT 6epe yyacTb y NMOKpaleHHiI HagdaHHS NoCcnyry,
BUC/IOB/IIOKOUYM CBOKO AYMKY, HAanNpukiag y rpyrnoBumx iHTeps'to abo gokyc-rpynax;

- pace (TeMn) — oNepaTUBHICTb y pPO3B'A3aHHiI npobreM.

Micns BM3HAYeHHS BiANOBIAHMX MpUBINEiB NporpamMu NOsANbLHOCTI HEOBXiAHO
npoaymatn ii diHaHcoBY KoHUenuito. OCHOBHUMN XapaKTepucTukamMmu nporpamM
NOSANLHOCTI €: y 6iNbWIOCTIi BMMagKiB yYaCHUKKM TaKMx MporpamMm BUTpayatoTb
KowTiB 6inblie, HiXX Hey4YaCHUKWU; iCHYE 3B'A30K MiX BULWMM piBHEM A0XO04Y,
yyacTio B nporpamax noOCTiIMHUX MNOKYNuiB i JNOAAbHICTIO CroXxuBava; Yy
noanbHUX nokynuie 6inbwe cynyTHiIX nokynok. OKpiM MNOTOYHMX BUTpaT,
NiANPUMEMCTBO 4YeKalTb TaKOX MepBUHHI BUTpaTtM Ha po3pobky nporpamu,
npuabaHHa TEXHOMOri, HaB4YaHHSA MNepcoHany i T.4., SKi OUIHIOWTbLCS B
[ecsATKU TucsaYy rpuBeHb i binbwe. BenuumHa umx BuTpat 6arato B 4OMy
3anexuTb Big piBHA Nporpamu Ta ii MacwTabis.

BnpoBaa)keHHs nporpaMm JOSISIbHOCTI noTpebye 6inbwux BUTPAT, HiX
KyniBns nporpaMHoro 3abesneyeHHs. BOHO BMMarae onepaTMBHOI opraHisaduii,
MeTOoK HAKOI € TiCHiWi BiAHOCUMHM i3 cnoXxuBadyem. I[lpopgaBeub MOBUHEH
3apyynTuUCa MNO3UTUBHWUM CTaBfIEHHAM CROXWMBaya | 3aTBepauMTUCA Yy No3uuii
roro yntobneHoro nianpueMCTBa B AaHil KaTeropii. B uboMy i MOXe A0OMOMOrTH
nporpamMa NossIbHOCTI, iHWKMMKM CnoBaMu, 3aMacKoBaHa nporpama cnisnpaui i3
cnoxuBadamn. Y 6yab-KOMYy BMMNAAKYy BUTPaTM Ha CTBOPEHHSA Mporpamu
NOANBHOCTI cnig po3rngagaTm He 4K BUTpaTW, a wWwsualle, aK iHBecTuuii B
MapKETUHroBi IHCTPYMEHTW, WO B YMOBaX [MOCWIEHHA KOHKYypeHuii €
CTpaTeriyHow HeobXxigHicTio.
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BUCHOBKW. TakmM UYMHOM CTBOPEHHHA Ta MYHKUIOHYBaHHA CUCTEMMU
NOSANBLHOCTI Ha TYPUCTUYHOMY MiAMNPUEMCTBI € HeobXigHOK YMOBOK MOro
iCHyBaHHS B Cy4yaCHMX YMOBax PpO3BUTKY PUHKOBUX BIiAHOCMH. Peanizauis
nporpamMm nOS/AbHOCTI Yy CUCTEMI MapKeTUHIYy [acTb MOXJ/IUBICTb MOKpawinTu
PUHKOBI No3uUii NigNpUEMCTBa Ta MiABUWMUTU MO0 KOHKYPEHTOCMNPOMOXHICTb.
MepcnekTuBOK NoganbluMX A[OCMIAXEHb 3 AaHol TeMaTukm BbHavaemMo B
AOCNIAXEHHI OCHOBHMX CnocobiB OUiHKM edeKTUBHOCTI nporpaMmm N0SNbHOCTI
Ta iX NPaKTUYHOro BNPOBaZAXEHHS Ha NiAMNPUEMCTBAX TYPUCTUUYHOrO 6i3Hecy.
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Y cTaTTi aKkTyani3y€eTbCs BaX/MBIiCTb (DOPMYyBaHHS B1aCTMBOCTEN Ta SIKOCTi KaBu 3a coliasbHo-
€KOHOMIYHMMMN, KOMEPUIMHMMKN, TOBApPHUMM Ta CMOXMBYMMU MpuHUMNAMU. Bu3HavaeTbCA
HeobXiAHe HOpMaTUBHO-TEXHIYHE 3abe3neyeHHs A0 BUpOO6HMUTBaA B YKpaiHi kaBoBOi npoaykuii, Wwo
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