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EMOLIMHUIA IHTENEKT BPEHAY: AK KOMMNAHII CTBOPIOIOTb
EMOLLIMHMIA 3B'A30K I3 CMNOXMUBAYAMMU

Y ecmammi 0ocniosceno esonoyiio nonsmms eMoyiiiHo2o iHmeneKmy ma io2o poib y Cy4acHoMy 6peHO-meHedxHcme-
HMI 51K KIIOY08020 YUHHUKA (YOPMYBAHHsL 008IpU, 10sIbHOCHI ma cmitikocmi Oiznecy. Tlokazano, wo 6 ymogax ingpopma-
YitiHO20 neperacuyents i 2100anbHOI KOHKYpenyii payioHanbhi nioxoou 00 MapKemuHzy nocmynarmoscs Micyem emo-
YIUHO-KOMNEMEHMHICHUM MOOeNAM, y YEHMPI AKUX — 30amuicms Openoy @opmysamu aiubOKull NCuxoemoyiunull
36 5130K 31 cnodicusayem. Busnaueno, wo emoyitinutl inmenekm noeoHye KOSHIMUBHI, eMNamillni ma noeeoinKo8i KOMNo-
HeHmu, 83aEMO0isl AKUX 3a0e3neuye apMOHIIHY KOMYHIKAYIio i (popmye eMOoyitiHo OPiEHMOBAH U KIIEHMCLKUL 00CEBIO.

Poskpumo, wo pozeumox emoyitino2o iHmenekmy nepcoHary ma opeanizayii cnpusae GopmysanHo eMoyitiHo2o Kani-
many — HemMamepianbHO20 AKMUBY, AKULL NIOBULYE KOHKYDEHMOCHPOMONICHICHb | pe3ucmeHmHicms OpeHoy 00 KpU308Ux
enaugis. Ilpoananizosano npaxkmuxy npogioHux 6peHdis, wo peanizyoms eMOYiliHo OpieHmosani cmpamezii uepes cmo-
pimenine, A6MeHMUYHICMb MA MYJIbIMUCEHCOPHY KOMYHIKAYII0, QOPMYIOUU CRIIbHOMU NPUHALEHCHOCT HABKOJI0 OPEHOY.
3anpononoeano cmpyKmypHoO-Kay3aibHy MOOeib « EMOYIHUL IHMeAeKm — KOMYHIKAYis GpeH0y — CHpUtiHammsi OpeHoy
— JIOSUILHICIMb CRONCUBAYIBY, KA NOSCHIOE MEXAHIZM Nepexo0y 6i0 eMOYIUHO20 6NIUBGY 00 NOBEOIHKOBOI 6i00AHOCMI.

3pobneno sucnosok, wo emoyiliHuil iHmeneKm y MapKemuney € He OONOMIJICHOIO HABUUKOIO, d Memanapaoucmoio
VNPABIIHHS CNOJICUBHOIO CEIOOMICINIO, SIKA IHMe2PYE eKOHOMIYHI, NCUXONI02TUHI MA COYIOKYIbIMYPHI YUHHUKU PO3GUMK)
b6peHdy 6 ymosax nocmin@opmayitinoi eKOHOMIKU.

Knruosi cnosa: emoyitinuti inmenekm, eMOYiliHA KOMAEMeHMHICMb OpeHOy; eMOYIiHUL MApKemute, JOSIbHICHb
CROJACUBAYIB, eMOYIHA KOMYHIKAYIS, cmopimenine; eMoyiuHuil Kanimai.

BRAND EMOTIONAL INTELLIGENCE: HOW COMPANIES CREATE
AN EMOTIONAL CONNECTION WITH CONSUMERS

The article explores the evolution and practical implementation of emotional intelligence (El) in brand management
as a strategic determinant of consumer trust and loyalty in the post-information economy. The research emphasizes that
in an era of digitalization, information overload, and emotional saturation of markets, traditional rational approaches to
marketing lose their persuasive power. Consequently, a brand’s emotional intelligence -its ability to understand,
interpret, and respond to the emotional needs of consumers - becomes a key driver of sustainable competitiveness.

The study synthesizes the main theoretical foundations of emotional intelligence, emphasizing its multidimensional
nature that integrates cognitive, motivational, and social-communicative components. It is argued that emotional
intelligence extends beyond individual psychology to the organizational level, forming emotional competence as a meta-
capability that unites empathy, authenticity, and ethical consistency within brand behavior and communication.

The paper identifies three levels of El influence on customer experience: cognitive (understanding the emotional
context of consumer behavior), empathic (recognizing and mirroring emotional states in communication), and behavioral
(transforming emotional understanding into actions such as personalization, support, and partnership). Within this
framework, emotionally oriented business strategies integrate storytelling, multisensory communication, and emotional
narrative as tools for creating holistic emotional experiences.

The practical analysis of global brands such as Apple, Dove, Nike, and Lush illustrates the transition toward an
emotional partnership model, where the brand acts as a co-creator of human experience and emotional identity. The
article proposes a structural-causal model — «emotional intelligence — brand communication — brand perception —
consumer loyalty» - which conceptualizes the mechanism of emotional influence as a sequential process leading to
behavioral loyalty.

The study concludes that emotional intelligence serves as a system-forming factor in brand management, ensuring the
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development of emotional capital as an intangible asset that enhances organizational resilience and competitiveness. It
calls for further empirical research to refine measurement tools for emotional competence and to explore sectoral,

cultural, and ethical dimensions of emotional branding.

Keywords: emotional intelligence; brand emotional competence; emotional marketing; consumer loyalty; emotional

communication; storytelling; emotional capital.
JEL classification: M31; M37; D91; L21.

IocTanoBKa mpodaeMu. Y CydyacHHX yMOBax Iudpo-
Bi3aii, TI00aMpHOT KOHKYPEHLIi Ta iHpOopMaIiifHOTO TIe-
peHAacHYeHHS yCIiX OpeHAy aenani Oiblle BU3HAYAETHCS
HE palioHAIbHIMH, a EMOLIITHUMY YMHHUKAMHU B3a€MOJIIT
31 criokuBavyeM. TpagumidHi MiAX0IU 0 MapKeTHHTY, 3a-
CHOBaHi Ha ()YHKIIOHAJBHUX XapaKTEPUCTHKAX TOBApY 41
MOCIYTH, MTOCTYIAI0THCS MICIIEM EMOIiHHO-KOMITETCHTHI-
CHHMM MOJIEIISIM, JIe KITIOUOBY pOJIb BiIrpae 31aTHICTh Ope-
Hy GOpPMYBAaTH JOBIPY, EMIIATIIO Ta ABTEHTUYHHH 3B’ 30K
i3 ayauTopiero. B ymoBax mocrinpopmarliiftHol eKOHOMIKH
EMOIIMHUI IHTEIEKT CTa€ CTpaTeriYHUM PECYPCOM PO3BH-
TKy 0i3Hecy, 10 3a0e31edye He JIHIIe ePeKTHBHICTh KOMY-
HiKaIlii, a i JOBrOCTPOKOBY JIOSUTBHICTD KIIIEHTIB.

3pocTaHHs poJli eMOoLil y Mporecax CIOKHBUOIO BH-
0opy, MATBEpKEHE pe3yIbTaTaMi HeHPOMapKETHHI OBUX
1 TIOBEIIHKOBUX JTOCIIKCHB, 3yMOBIIIOE MOTPeOy y mepe-
OCMMCIICHHI MiAXO0IiB 10 OPEHIUHTY Ta YIPaBIiHHA KIli€-
HTCBKUM JOCBiloM. EMoIiliHa KOMIIETEHTHICTh TMEpPCo-
HauTy ¥ opraHizaimii crae BU3Ha4aIbHUM YHHHUKOM GOopMy-
BaHHS KOHKYPEHTHUX II€PeBar y cepeloBHIIi, e iHpopMa-
Iisl BTpayae IiHHICTh 03 3AaTHOCTI BUKJIMKATH €MOIIiN-
HUH BIATYK.

OTKe, aKTyaJIbHICTh JOCII/UKEHHS 3yMOBJICHa HE00-
X1THICTIO TEOPETHYHOTO0 OOIPYHTYBaHHS W NPaKTUYHOTO
OCMHUCJICHHSI POJIi eMOLIHOTO IHTEJIEKTY B CUCTEMI CTpa-
TETIYHOTO YNpPaBIiHHA OpeHa0M, POpMyBaHHI EMOLIIHOTO
KamiTairy oprasizauii Ta 3abe3nedenHi ii cTIMKOCTI y MiH-
JIMBHX COLIaJIbHO-EKOHOMIYHUX YMOBAX.

AHaJgi3 ocTaHHixX 1ocaikens i mybaikamiii. [Tpo6me-
MaTHKa eMOIIfHOTO IHTENeKTy cgopMmyBamacs Ha MexXi
TICHIXOJIOT1], HeHPOHAYK 1 MEHEeHKMEHTY Hampukiami XX
cromitts. KitacndHe BU3HAUeHHS €MOIIMHOTO IHTEIEKTY
momanu 1. Camogeii i [I. Maiiep [17], po3rnsmatoun foro
SIK 3/IaTHICTh YCBIJJOMJIIOBATH, OL[IHIOBATH Ta PEryJIIOBaTH
emorii. [TomaneIioro po3BUTKy KOHIEMIIisI Ha0ya y mpa-
usx JI. Toynmana [9], sxuii po3mmpus ii 10 Mogeni ocobu-
CTICHOT Ta COIliaJbHOT KOMIETEHTHOCTI, 1110 BU3HAUA€E ede-
KTUBHICTh Tpo(eciiHOi W MiXOCOOUCTICHOT B3aeMOii.
P. Bap-Ou [6], mpeacTaBuB eMOIIHHO-COIiaIbHY MOJEIIb,
y SIKi eMOIIHHUN 1HTENEeKT IHTErpyeThCs 3 TMOBEIiHKO-
BUMH pucamu, Toxi sk . MeTteto3, M. 3aiinuep i P. Po-
Oeptc [12] yTOYHMIN METOIOJOTIYHI aCIIEKTH HOTO BUMi-
proBaHHs. Y cdepi yrnpaBiiHHSI OpeHIaMH Ta B3a€MHHAMHU
31 coskuBadamu A. [leitn i [1. @poy [15], a Takox A. [an-
3api Ta B. Kymap [14], moka3anu, mo eMomiifHa KOMITEeTe-
HTHICTh € OCHOBOIO €()eKTUBHUX CTpaTETii MOOYI0BH J0-
BipH § JIOSUTBHOCTI.

[IpakTnyHe BTiNEHHS KOHIENIii €MOIHOTO iHTee-
KTy y Openaunry posrisinand M. I'obe [8] Ta C. I'aacon i3
koneramu [10], sixi qoBeny, 1110 aBTEHTHYHICTH 1 eMmaris
BH3HAYAIOTh TPUBAIICTh EMOIIMHNX BiTHOCHH MiX OpeH-
noM i cioxkuBadeM. Ownr JIJI.T. ta inmmi [13] nosenu, o
CHPUIHSTTS OpPEHAY € KIFYOBOIO JIJAHKOK MiXK eMOLIITHIM

OpEHIMHIOM 1 MIOBEIIHKOO CITOKMBAYiB, TOOTO caMe MO3H-
THBHE EMOIIIHE CIPUHHATTA TpaHchopMye eMomiiHUN
BIUTUB OpEHY y CTaOlIbHY JIOSUTBbHICTD KITI€HTIB.

B VYkpaini nutaHHS pO3BUTKY €MOIIIMHOTO 1HTEIEKTY,
E€MOIIITHOTO OpEHAWHTY Ta €MOIIIMHOTO MapKETHHTY Ta-
KOXX aKTHBHO JIOCHIDKYIOThCS CyYacCHHUMH HayKOBILISIMH.
Tak, HO. denoposa [4] posrisigae eMOIIHHUN 1HTEIEKT Y
0i3Heci K BaXJIMBUI pecypc pO3BUTKY MEpCOHAy M yII-
PpaBIIiHHS KOMYHIKaILliIMH. ABTOpPKa ITiIKPECITIOE 3HAUCHHS
TPEHIHT'IB 1 KOYYHHTY ISl GOPMYBaHHS eMOLIITHOT KoMITe-
teHTHOCTI. M. Prmxux ta JI. [{u6a [3] moBomsATh, o emMo-
niftamii OpeHn Manoro 0i3HECY € YWHHHKOM CTiHKOCTI B
yMOBax HecTaOiTbHOTO PHHKY, OCKIJIBKH 3abe3redye Ho-
Bipy ¥ JosubHICTE crioknuBadiB. I'. Kobac i P. Kypraucs-
KU [2] aKIeHTYIOTh yBary Ha CTpaTeTiYHOMY 3HadeHHI
€MOIIIHHOTO MapKeTHHTY OpEH/Iy, 0 0a3yeThCs Ha ABTCH-
THUYHOCTI, NepcoHaji3auii Ta po3yMiHHI eMOLIHHHUX MOT-
pebd uimpoBoi aymuropii. H. Top6ane i O. PeByipka [1]
AHANI3YIOTh EMOLIHNN MapKeTHHT y KPU30BHX YMOBax,
3a3HAyvaloyuy HOro POk y MiATPUMIIL €THYHOT KOMYHIKaIi1
Ta IOBIpHU 10 OpeHy IiJl Yac BiifHU.

[Torpy HasIBHICTh TEOPETUYHUX JOCII/IKEHb, 3aJIHIIA-
€THCSI HEBUPIMICHOIO IPo0JIeMa BiICYTHOCTI yHI(DiKOBaHUX
METOJMYHUX TiIXOMIiB IO BUMIPIOBAHHS Ta OLIHIOBAHHS
EMOLIIHOTO 1HTEIeKTy OpeHIy, IO YCKIAIHIOE TIOPiBHS-
JIBHUH aHalli3 MK PI3HUMH TaTy3sIMH, KYJIbTypaMu Ta pH-
HKamMu. HemoctaTHs po3po0IeHiCTh IHCTPYMEHTIB eMITipH-
YHOT MePEeBIPKU eMOIITHOT KOMIIETEHTHOCTI OpeH/IIB mepe-
IIKO/pKae (hOPMyBaHHIO IUTICHOI MOJIENi eMOUIHHOI eKo-
cucteMu OpeHny, sika 6 BpaxoByBajia sIK KOTHITHBHI, TaK i
KyJbTYPHO-E€TUYHI OCOOJIMBOCTI CIIPUUHSATTS CIIO’KUBAYiB.

MeTta aocJigKeHHs TOJSATaE y TEOPETUIHOMY O0Ipy-
HTYBaHHI Ta eMIiPUYHOMY OCMHCIIEHHI POJIi EMOIIIHOTO
IHTEJIEKTY SIK CUCTEMOYTBOPIOBAJIHHOTO YNHHUKA CTpaTe-
riYHOTO yNpaBiiHHS OpeHmoM, mo 3abe3nedye (opmy-
BaHHS EMOIIMHOTO KarliTajly, OBIpH Ta JIOSUIBHOCTI CIIO-
)KMBaviB y NOCTiH(OPMAIiiHI i €KOHOMILI.

Bukiaa ocHOBHMX pe3yabTaTiB gocigxeHHs. [Ipo-
6nematuka emouiitnoro inrenexry (EI) chopmyBanacs Ha-
MPUKIHII XX CTOJITTS Ha MEXi KOTHITUBHOI IICHXOJIOTI1,
comioJorii Ta HeHpoQi3ioNorii IK pe3yabTaT MiIXKIUCITHII-
JIHAPHOTO MOLTYKY HOBHX HOSICHIOBAIBHIX MOZETIEH TI0-
CBKOI OBeAiHKU. KitacniHe ysBIEeHHS PO IHTENEKT 5K Cy-
KYIHICTB JIOTiKO-aHAJIITHIHUX 3110HOCTEH BHSBIIIOCS He-
JOCTAaTHIM JIJIs ONHCY CKJIAJHUX COLIANTBHUX 1 KOMyHiKa-
THUBHHX NPOLIECIB.

Buninsrors 1’1 0a30BUX KOMIIOHEHTIB €MOLIIIHOrO
IHTEICKTY:

- CaMOCBIZIOMICTb - iHTerpais apeKTHBHUX CUTHA-
JIB y CUCTEMY CaMOIII3HAHHS;

- caMoperyJisilisi - KOHTPOJIb IMITYJIbCHBHOCTI Ta
MiATPUMAHHS €MOIIIHOT pIBHOBATH;

- MOTHBAIIiS - BHYTPIIIHIA €HEPTeTHYHUN YMHHUK
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CaMOPO3BHTKY;

- €MIATis - 3AaTHICTB JI0 MOPAILHOTO CITiBIICPEIKU-
BaHHS;

- coliaibHiI HABUYKY - e()eKTHBHA MIDKOCOOHCTICHA
KomyHikaitis [6; 9; 12; 19].

TakuMm YMHOM, €MOIIHUIN IHTENIEKT — II¢ IHTErpaTH-
BHA XapaKTEPHUCTHKA OCOOHMCTOCTI, sIKa TMOEAHY€E KOTHITH-
BHO-a()eKTUBHI, MOTHBAIIIIfHI Ta COLIaJTbHO-KOMYHIKaTH-
BHI €JIeMEHTH, 320€311eUyI0qr TapMOHIHy B3a€MO/IIO JTIO-
JIUHH i3 COLIATBEHAM CEPEIOBHIIEM.

Y cydacHOMY CyCHiJbCTBI, 1€ €eKOHOMIYHA aKTUBHICTb
nenaini OipIne 3aIeXHUTh BiJl eMOLIHHOTO CIPUHHSTTS iH-
(dopmartii, KOHIICIIiS] eMOIIHOTO 1HTEIEKTY BUXOIUTh 32
MEXI1 1HAUBIAyanbHOI TCHXOJOrii Ta HaOyBae MPHUKIAI-
HOTO 3HAYCHHS y cepi Oi3HeCy, CepBiCy i MapKETHHTIY.
Came 3/1aTHICTh PO3YMITH, IHTEPIPETYBATH Ta YIPABISATH
E€MOLIMHUMH PEaKIisIMH CTa€ KJIFOYOBOI YMOBOIO e(heKTH-
BHO{ B3a€MO/Iii M’k OpPEHIIOM 1 CTIO)KHBaYEM.

3rigHo 3 HEHPOSKOHOMIYHUMHU Ta ITOBEIIHKOBIMH JIOC-
JMDKSHHSAMHY, OUTBIIICTh CHOXXHBYMX PIlICHb MpHIMa-
FOTBCS MiACBIIOMO — TIi/I BIDTABOM €MOIIHHUX MPOIIECIB,
a He parioHansHOro aHami3zy [19]. Emoris Buctynae MoTH-
BaI[ifHAM IMITYJIbCOM, SIKHI aKTHBY€E CIPUIHSITTS Ta CIIps-
MOBY€E yBary Ha 00’€KTH eMoliitHoi 3HauymocTi [5]. Ilo-
3UTHBHI €MOIIii MiJICHITIOIOTh JIOSUTBHICTD 10 OpeH.Iy, TOi
SK HETaTHBHI 3HIDKYIOTh TOTOBHICTB 10 B3a€MOJII 31 cro-
KHUBAYEM.

HeiipogisyamizamiifHi JOCTIIKEHHS MiATBEPIKYIOTh
3B’S130K MK aKTHBAIIi€10 JTIMOI9HOT CHCTEMH MO3KY Ta T0-
3UTHBHUM HaMipoM NpuAOaTH NPOAYKT. TakuM YMHOM,
EMOLIIHHUH IHTEJIEKT y MapKETHHTY € HE JINIIE YNHHUKOM
KOMYHIKaTHBHOI e(DEKTHBHOCTI, a  IHCTpyMEHTOM CTpaTe-
TYHOTO YHpPABIiHHS CHOKHBYMMH pillleHHAMH. oro pos-
BUTOK Y (paxiBIiB 3 MAPKETUHTY Ta PEKJIAMH CIPHSIE CTBO-
PEHHIO aBTEHTHYHOTO OpeHy, GOpMyBaHHIO IOBIpH i 10-
BrOTPUBAJIOI JIOSIHHOCTI KITIEHTIB.

3 ornmsamy Ha me, Aefani OLTbIIOrO 3HA4YEeHHS HaOyBae
B32€MO3B’SI30K EMOIIHHOTO 1HTENIEKTY 3 KOMYHIKaIlifHOIO
KoMmmeTeHTHicTIo. Came IXHS CHHEpTis BU3HAYA€ 31aTHICTh
CIeTiaJicTiB HAJIATOKyBaTH €(PEeKTUBHY B3a€MO/III0, aja-
NTYBaTH TMOBIJOMJICHHS JI0 €MOIIHHOIO CTaHy ayIuTopii
Ta MIATPUMYBATH KOHCTPYKTUBHHMHU J1ajior Y MiHJIMBOMY
iHpOpMAaILIHHOMY CepeIOBHILLI.

VY couianbHO-TICHXO0JIOTTYHOMY BUMIpi eMOLIHMHN 1H-
TEJIEKT Oe3MocepeIHbO IMOB’S3aHUH 13 KOMYHIKaI[lHHOO
KOMIICTCHTHICTIO, siKa 3a0e3meuye epeKTUBHY Mmepeaady Ta
iHTepIpeTamifo iHpopMmamii y mporeci B3aemomii [18].
Emomniitauii iHTENIEKT BUKOHYE TP KIFOYOBI QYHKII y CIIi-
JKyBaHHI:

e  TEPIENTHBHY - pO3ITi3HABAHHSA €MOIIHHNX CUTHA-
JB TapTHEPA;

®  PEryJSTHUBHY - KOHTPOJb BIACHUX €MOIlH y mia-
J1031;

e  eMmmaTiiiHy - CTBOpEHHs aTMOCc(hepH J0BIpH.

Bucoxkwuit piBeHb €MOLIITHOTO IHTEIEKTY KOPEIIOE 3 JTi-
JIEPChKOI0 €()EeKTUBHICTIO, COIIAbHOIO aaNTHUBHICTIO ©
TPOAYKTUBHICTIO B3aemoil [16].

CyuacHa napajsiurMa yrpaBJliHHS B3a€MHHAMH 31 CIIO-
JKUBavYaMH MOCTYIIOBO MEPEXOIUTh BiJl paliOHaIbHO-aHA-
JITHYHOT IO eMOLIHO-KOMITETCHTHICHOT MO, Y IEHTP1
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SIKOT — 31aTHICTh OpeHxy GpopMyBaTH MIMOOKHH NCHXOe-
MOLIHHMHI 3B 530K 13 KiIi€eHTOM. B ymoBax iHpopmariii-
HOTO TIepeHacH4YeHHs TPAAULiiHI pallioHaIbHI apryMEHTH
BTPAYalOTh IEPEKOHJIMBICTh, HATOMICTh BH3HAYaJILHUM
YUHHUKOM CTa€ eMOLIMHA KOMIIETEHTHICTh KOMIaHil — 11
CIIPOMOXHICTb PO3YMITH, IHTEPIIPETYBaTH Ta MPOTHO3Y-
BaTH €MOIIiiHI peakIlii Cro>KUBaviB.

VY 1mpoMy KOHTEKCTI €MOLIWHHUHA 1HTENEeKT MepCOHAIy
BHCTYIIa€ OCHOBOIO €MOIIIITHO OpPiEHTOBAHOI CHCTEMH YII-
paBIIiHHS KIIEHTCHKAMH BiTHOCHHAMH, ¥ MEXax SIKOi J0-
Bipa Ta JIOSUTBHICTH (POPMYIOTECS HE SIK Pe3yNIbTaT 33JJ0BO-
JIeHHA (QYHKIIOHAFHUX ITOTPeO, a K HACIiTOK eMOIIiHOT
CHHEpTii Mk OpEeH/IOM 1 CIIO)KHBa4YeM.

Briie eMOLIHHOTO iHTENIEKTY Ha KITI€HTCHKHMA JTOCBI
MIPOSIBIISIETHCS HAa TPHOX PIBHSAX:

- KOTHITHBHOMY, L0 Iiependaydac yCBiIOMIIEHHS
EMOIIITHOr0 KOHTEKCTY TOBEIIHKH CIIOXKHBAYa,

- eMIaTiHHOMY, SKUH ToJsrae y po3mi3HaBaHHI Ta
Bi[UI3epKaJICHH] €MOIIii y Mporeci KOMYHIKaIlii;

- MOBEAIHKOBOMY, IO 3a0e3leduye MepeTBOPCHHS
EMOIIITHOTO pO3YMIHHS Y KOHKPETHI Mii - IHIUBidyamiza-
L0 B3a€EMOI{, MIATPIMKY Ta TApTHEPCTBO.

Ha miif ocHOBI eMOIIiHO Opi€HTOBaHI CTpaTeTii cydyac-
HOTO 0i13HECY MOEAHYIOTh IHCTPYMEHTH, L0 BIUIMBAIOTH Ha
rJIMOMHHI PIBHI CIIPUHHSATTS CHOXKKBa4a. Y MexXaxX TakuX
CTpaTeriii 3aCTOCOBYIOTHCSI METO/IH, SIKi TIO3BOJISIFOTh BHSIB-
JISITU Ta aKTUBI3yBaTH €MOLHI peakuil JroauHu, GopMy-
FOYH LITICHUHN TOCBiJ B3a€EMOZII 3 OpeHAOM.

Emouiitauii HapaTHB 3a0e31euye aBTeHTUYHICTS 1 IT0C-
JIOBHICTE 00pa3y OpeHAy, TOAl SIK MyJIbTHCCHCOPHA B3a-
€MOJIisl CTBOPIOE CTIHKY €MOLiHHYy HamM’sITh i BIi3HaBa-
Hictb. [lpakTHka TakuxX OpoOBiAHHX OpeHmiB sk Apple,
Dove, Nike, Lush, nemoncTpye nepexizn 10 Mojiesi eMoIiii-
HOTO NApTHEPCTBA, Y MEXax sIKOi OpeH/] CTa€ CHiBTBOPLIEM
JIFOJICBKOTO JIOCBiY, (hOPMYIOUHN JOBipYy, aBTEHTHYHICTS 1
CEHCOPHY 1IEHTUIHICTb.

TakuM 4MHOM, eMOIIHHUI IHTETIEKT Y MApKETHHTY TT0-
crae He K jgonomixkHa «soft skill», a sk MeTamapagurma
YIIPABIiHHS CIIOKUBYOIO CBIiZOMICTIO. IOr0 po3BHTOK BH-
3Ha4Ya€e CTaNiCTh Oi3HECy B yMOBax MOCTiH(OpMamiiHOL
€KOHOMIKH, JiI¢ KOHKYPEHTHY IiepeBary 3abeslieuye He
JIMIIE palioHalbHa e(EeKTUBHICTh, a W 34aTHICTH OpeHIy
OyTH JIOASHUM, EMIATIHHUM 1 MOCIIIOBHUM Y CBOIH KO-
MYyHiKaIlii.

EmoriiiHa koMyHiKalist OpeHIy BHCTYNAa€E JIOTIYHUM
MIPOJIOBXKEHHSIM L€l MapajurMu - 1e KOMIUIEKCHHUH Mpo-
[leC CTBOPEHHs, Iepefadi Ta MiATPUMAaHHSA EMOIIHHMX
CMUCTIB, IO (GOPMYIOTH IOBIpY, JOSIBHICT 1 BiTIyTTS
CIUTBHOT 1IEHTHYHOCTI 31 CIOXHBadeM. Y CydaCHOMY Ma-
PKETHHTOBOMY CEpEJOBHII BOHA (PYHKIIOHYE 5K MCHXOE-
MoTIIiiHa eKocHcTeMa OpeH Iy, Mo 00’ €IHy€e peKiIaMy, co-
mianeHi Mexmia, PR, KoHTeHT- Ta momieBUl MapKeTHHT. it
e(eKTHBHICTh BU3HAYAIOTh ABTCHTHYHICTh, EMIIATIsl, IIiH-
HICHA y3T0JPKEHICTh 1 OCIIITOBHICTh KOMYHIKaLIii, siKi (ho-
PMYIOTB CTiliKe eMolliiiHe cipuiHsTTS Openay. Haitnory-
HKHIIIMM 1HCTPYMEHTOM €MOLIHHOIO 3aJIy4eHHs BUCTyIa€e
CTODITEIIHT, SIKUil aKTHBYE HapaTUBHE MHCIICHHS, TPAHC-
¢bopmye iHpOpMaIilo y IEPEKUTHI JOCBI 1 CTBOPIOE CITi-
JIBHOTHU MPHUHAIEKHOCTI HaBKoJIO OpeHmy [7, 11].

3pemToro, eMOLIHHIN IHTEIEKT y CUCTEMI YIIPaBIiHHS
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OpEHIOM BUKOHYE POJIb IICUXOJIONTYHOT'0 KaTalizaTopa Mno-
BEJIIHKOBOT JIOSUTBHOCTI, 3a0€3MeUyr0Un 31aTHICTh KOMIIa-
Hil CTBOPIOBATH MO3UTUBHUI €MOIIIHUIN JOCBIJ i MiATPU-
MyBaTH cTalibHi 10Bipui BinHocHHu. Moro inTerparis y
KOPHOPaTHBHY KYJBTYpYy crpusie (popMyBaHHIO eMOLii-
HOTO KalliTajlly - HeMaTepiallbHOTO aKTHBY, 110 Mi/IBUILYE
KOHKYPEHTOCTIPOMOJKHICTD 1 CTIMKICTD Oi3HECy y MIiHIH-
BOMY TJI00aJTBHOMY CEpEAOBHIIII.

EmomniitHa KOMIIETeHTHICTD OpeHAy - Iie 3AaTHICTh Op-
raHi3amii MOCIiTOBHO JEeMOHCTPYBAaTH €MIIATiio, TypOOTY
Ta aBTEHTUYHICTH Y B3a€MOIi 31 criokuBaueM. BoHa mpo-
SIBIISIETBCS HA TPHOX PIBHAX:

v' TucruryuifiHoMy - KyJibTypa Openy BimoOpakae
I[IHHOCTI BIIKPUTOCTI Ta MMOBAry;

v' KoMmyHiKal[iiHOMy - CTWJIb TOBifIOMIEHb (a3y-
€ThCS HAa NIMPOCTI, aAaNTUBHOCTI Ta MO3UTHBHIA eMOITii-
HOCTI;

v' MiX0COOHCTICHOMY - MEPCOHAN BOJOJIE HABMY-
KaMHU eMOIIIHOTO CITyXaHHS, CaMOPETYJISMii Ta eMIaTiii-
Hoi B3aemouii [8, 10].

Bpenmu 3 BUCOKHM piBHEM eMOMIHHOT KOMITETCHTHOCTI
XapaKTepU3YIOThCS ITiIBUIICHOO JIOSUTBHICTIO CTI0KUBaviB
1 OUTBIIOI0 YACTOTOK MOBTOPHUX MOKYIOK, IO CBIAYUTH
PO CTPATETiYHY POJb EMOIIIHOTO IHTENEKTY Y (Gopmy-
BaHHI JOBIpH Ta MPUXIIBHOCTI 70 Openay. EMoriiiHa kom-
METeHTHICTh 3a0e3neduye He nuile (yHKIIOHATNBHI, a #
TICUXOJIOT1YHI BUTOJU JIJISl KJTI€HTIB, CTBOPIOIOYH TIEpEdy-
MOBH JIJIsl TTUOIIOTO €MOIIHHOTO 3B’ SI3KY.

OTpuMaHi eMIipHYHI 3aKOHOMIPHOCTI B TOMNEPETHIX
JIOCHIJDKEHHSIX JAloTh MiJACTaBH PO3MIIAAATH eMOLIHHHUN
IHTEJIEKT SIK CHCTEMOYTBOPIOBAIBHMH UYWMHHUK (HOpPMY-
BaHHS JOSUTBHOCTI crioknBauis [10, 13]. Horo s pea-
J3y€EThCS Yepe3 MOCHIJOBHUHN JAHIIOT KOMYHIKAIHHUX 1
MICUXOJIOTIYHUX MEXaHi3MiB, sIKi MOYKHA Y3arajlbHUTH Y BU-
IS CTPYKTYPHO-Kay3albHOT MOJIEIIL: «eMoyitinull inme-
JIeKm — KOMYHIKayisi 6peH0y — CHputiHamms openoy —
JI0ANbHICMb Ccnodcusayiey. THTEpIIpeTaIiifHo 11 MOJeINb
BioOpakae MOCTIOBHUHA NPHYNHHO-HACTIIKOBUHA JIaH-
IIOT, y IKOMY: €MOIIiIfHAH 1HTEIEeKT IepCOHAIy Ta OpTaHi-
3amii opMye eMOIliifHO OpieHTOBaHYy KOMYHIKaIio Ope-
H/ly; KOMYHIKalisi OpeHIy Iepeaac eMOLiiHI CMUCIH,
CTBOPIOIOYH JIOBIpY, aBTEHTUYHICTb 1 TIO3UTHBHHUH 1IMiIDK;
CHPUHHSATTSL OpeH/ly CTa€ eMOIIIHO IMO3UTUBHUM, IO 3Y-
MOBJIFO€ BUHUKHEHHS NPUXMIBHOCTI Y MiICYMKY (opMy-
€ThCSI JIOSUTLHICTh CIIOXKHMBAYIB SIK JOBFOTPHBaja eMOIliiHA

BiJIaHICTH OpeHIy.

OTxe, MOZIeNTb IEMOHCTPYE, IO EMOLIHHIHA IHTETICKT €
MICPBUHHUM JICTEPMIiHAHTOM ()OPMYBAaHHS JIOSIIBHOCTI,
OTIOCEPEIKOBAHIM SIKICTIO €MOIIIITHOT KOMYHiKamii Ta xa-
PaKTepoOM €MOLIIHHOTO CIIPUHHATTS OpeHIy.

Y Mmexax i€l Moneni KOMyHiKallis OpeHIy BHUKOHYE
POJIb TOCEPETHUKA MiXK EMOIIIHHUM IHTEJICKTOM 1 CIIpHIiH-
ATTSIM OpeH]Iy, TOJ SIK eMOLiHe COPUIHATTS OpeHy BU-
CTyIIa€ TOCEPEAHUKOM JPYTOTo PiBHSA, IKUH TpaHChHOpMye
eMOLIHNH BIUTMB y CTAaOUIBHY NMOBEAIHKOBY JIOSIIBHICTB
[13]. Le cBiguuTh, 110 PO3BUTOK EMOIMHOIO iHTEIEKTY
opraizailii € CHCTEMHHM IIPOIECOM - Bix (popMyBaHHS
BHYTPIIIHBOI KyJBTYPH €MHaTii JO CTBOPEHHs HMO3UTHB-
HOTO KJIIEHTCHKOTO JIOCBiNy, sIKWii 3a0e31edye crary KOH-
KypeHTHY IepeBary.

BucHoBKH. Y3arajabHeHHS [IPOBEICHOTO TOCHIPKEHHS
CBI/TYNTB, 1110 EMOLIHHNH IHTEIEKT y Cy4acCHOMY MapKeTH-
HI'y BUCTYTIA€ CTPATETIYHUM YHMHHUKOM (DOPMYBaHHS JIOB-
FOTPUBAIHX B3a€MHH MK OPEHIOM i criokmBaueM. Moro
PO3BUTOK IHTETPY€E KOTHITHBHI, €MITaTiiHi Ta MOBEIHKOBI
aCTIeKTH B3a€MOJIi1, 3a0e3Medyoun TITHOOKHHA MICHX0EeMO-
[iTHAN 3B 30K 1 MiIBUIYIOYX PiBEHb TOBipH A0 OpeHIy.
EmomniiiHa KOMITETEHTHICTh TIEPCOHAITYy Ta OpraHi3amii mo-
CTa€ METaKOMIIETEHI€EIO0, 10 MOEAHYE 1HCTUTYLIIHI, KO-
MyHiKaliliHi Ta Mi>)kOCOOUCTICHI piBHI, pOpMyI0YH BHYTpi-
IIHIO KYJIbTYpY €MIIaTii, aBTeHTHYHOCTI Ta BilNOBIAaIbHO-
CTi.

BB eMOLiHHOTO iHTEIEKTY Ha KIIEHTCHKHUI JTOCBIA
NPOSIBISIETHCS Y€PE3 YCBIJIOMIIEHHSI €MOLIIHHOTO KOHTEK-
CTy MOBE/IHKH CI0XKNBAYa, 3JaTHICTh JO EMIATIHOTO PO-
3yMIHHS Ta TpaHC(HOpPMAIl0 IFOTO PO3YMIHHSA Yy KOHKpe-
THI Aii. ¥ Me)kax eMOIIiifHO Opi€HTOBaHUX CTpaTerii OpeHy
CTa€ CIIBTBOPIIEM JIIOJICEKOTO JIOCBIAY, BUKOPUCTOBYIOUH
CTOPITENIHT, MYJIFTUCEHCOPHY KOMYHIKAI[II0 Ta ETHIHY
TTOCTIITOBHICTD SIK IHCTPYMEHTH €MOIIIITHOTO MTapTHEPCTBA.

3anponoHoBaHa CTPYKTYPHO-Kay3ajdbHa MOJIEIb «eMO-
LIMHUI 1HTEJNIEKT — KOMYHIKallisi OpeHay — CIPUUHATTS
OpeHy — JIOSJBHICTh CIIOXKHMBAYiB)» JIEMOHCTPYE IOCIi-
JIOBHHI MeXaHi3M (OpMyBaHHS MMOBEAIHKOBOI BiJIaHOCTI
Ha OCHOBI eMOIiifHOTO 3B’s13Ky. Takum 4nHOM, eMOLIHHUI
IHTEJIEKT BHCTYNA€ CHCTEMOYTBOPIOBAILHUM UYHHHUKOM
YIpPaBIiHHSA KITI€HTCHKUMH BIJHOCHHAMH Ta CTBOPCHHS
EMOLIHHOTO KariTary OpeH.y, mo 3ade3neuye Horo cTiii-
KICTh 1 KOHKYPEHTOCIIPOMOXKHICT y MOCTiH(OpMaLiiiHili
€KOHOMIIII.
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