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INDUSTRY

The key value of hotel, restaurant and travel agency services is
revealed through experiential marketing, which combines
relationship marketing and event marketing. The process of
managing interaction with consumers turns into a constant search
for unique services that have additional values and support the
unique concept of the hospitality enterprise. In practice, the policy
of experiential marketing is based on full consideration of
consumer desires for the properties of the proposed product and
on strengthening its competitiveness.
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MAPKETUHI BIAHOCHH I BPAXXEHb
B COEPI TOCTUHHOCTI
nia YAC CTBOPEHHSA NOTEJIbHOIO NPOAYKTY

MoBigOMNEHHS MpUCBAYEHEe Yy3arajbHeHHI iHdopMauii woao
3aCTOCYBaHHA MapKeTUHIrOBWUX IHCTPYMeHTIB B cdepi FOCTUHHOCTI
ONS  NiABUWEHHS e(dEKTUBHOCTI MapKETUHIOBOIrO0 MeHEeOKMEHTY
TYPUCTUYHOrO nignpueMcrea. [na uUboro HeobxigHO NOCTINHO
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NpoOBOAWTM AOCAIAXKEHHS CYTHOCTI Ta 0Cob6aMBOCTEN MapKeTUHry
BpaxXeHb, MPaKTUKM 3aCTOCYBAHHS MO0 OCHOBHWUX iHCTPYMEHTIB B
iHAyCTpii rocTuHHOCTI. EdekTMBHO oOpraHisoBaHa MapKeTUHroBa
OISNbHICTb  f@€  MOX/AMBICTb  NiABUWMTU  edeKTUBHICTb poboTu
niaANnpueMcTB cdepn TypuaMy Ta KypopTiB i NOAINWUTU BacHy
KOHKYPEHTOCNPOMOXHICTb. BpaxoBytoun OCHOBHI HanpaMun BpaxXeHb
Ta 0co6/MBOCTI MapKeTUHry BpaXXeHb Y TYPUCTUYHIA iHAYCTpIl
Tpeba w06 TYpUCTMYHI  MigNpUMEMCTBA  3aCTOCyBajin  HOBI
iHCTpyMeHTH nobyaoBM eMOUIMHOro 3B'A3KYy MiX TYPUCTUYHOO
MOCNYro i CnoXueBayeM, Ansa Toro wob cnoxuneay oTpMMaB SACKpaBi
eMouii Ta opuriHanbHU Joceiad. BnpoBagXeHHS MapKeTUHry
BpaXeHb Yy roTenbHOMy 6i3Heci nepenbavae CTBOPeHHS Takoro
roTesIbHOro MpoAyKTY, SIKUMN CAPOMOXHWIA 3abe3neunTtn y rocremn
He3abyTHiI NO3MTMBHI BpaXeHHs i AcKpasi N03MTMBHI emouii. Mig yac
CTBOPEHHS [OTeNIbHOr0 nMpoAyKTy Tpeba BM3HAUMTUCH, SAKUN
npoaykt 6yae KynyBaTM CNoOXuBad, WO Xo4ye MNOKpaWMTW CTaH
CBOro 340pOB'A, pO3BaXUTUCH. ENiLeHTPOM roTenbHOro NpoaykKTy €
TPaHCNOPT, XWUTNO, JiKyBaHHA, po3BarM. Ha HacTtynHoMmy eTani
rotefibHMA NpPoAyKT Mae 6yTn roTtoBuM Ao peanizadii. Ha
3aK/JIOYHOMY  eTani  roTesibHWiA  NpoAykT Tpeba  3akpinuTtu
rapaHTiaMu. Ons po3WMPEHHS CreKkTpy BpaXeHb Ta 36inbleHHs ii
CMOXMBYOI  LiHHOCTI niANPUEMCTBOM iHAYCTpii  FOCTUHHOCTI
HeobxigHo BMNpoBaAXyBaTu MapKETUHIOBI iHHOBaLi i
BMKOPUCTOBYBATM HOBITHI TEXHOOTrII.

AHanizyioun pocnigxeHHs i nyb6nikauii Tpeba BiA3HaAuUMTM, WO
daxiBLi CTapatoTbCa NpPMAINATU yBary NiABULLEHHIO LiHHOCTI NOCAyr i
npoaykTiB ana knieHta [1, c¢.58]. Sk 3a3HadeHo B [2], ronoBHe
NPU3HAYEHHS MapKETUHIOBMX BpaxeHb - Yy OyKBasbHOMY CeEHCi
3axonuTn CrnoXmeBadie TOBapoM/NOC/yroo, 3aay4vaym MakCUMasnbHO
MOXJIMBY KifIbKICTb KaHanie, 3a [AOMOMOroK $SIKUX CAPUIAMAETLCSA
iHpopmMauia. Cneundika MapKeTUHry BpaXXeHb MOMSrae B TOMY, WO
BOHa I'PYHTYETbCS Ha BUKOPWUCTaHHI HabyToro Mo3MTMBHOIO AOCBiAY
Ta D>KUTTEBUX BpaXeHb CMOXMBa4iB CXWIbHUX [0 MNpOBeAeHHs
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aHanisy Ta MnOLWYyKY HOBUX, He3BMYHUX Big4yTTiB. OueBMaHO, WO
MPUEMHI eMouil CNOHYKalTb Ccnoxueada 6yTu nosaIbHUM [0
nignpuvemcrea. ToMy MapkeTuHr, nobyaoBaHuMin Ha emouisax, - ue
[00ATKOBA MOX/MBICTb MIACUANTU | 3MILHUTK NIOSNBHICTb iICHYOUYMX
KNIEHTIB i 3aBOlOBAaTM HOBMX, CTBOPWUTM iMigX ToBapy/mociyru 3a
OOMOMOroK  pi3HOMAHITHMX  BpaxeHb. PUHOK nepeHacnyeHui
TOoBapaMu i NocCnyramMm, a KOHKYpPeHLUIss € AyXe BWCOKOK, TOMY
6peHan, wWob BMAINUTUCA Ha T/Ai CBOIX KOHKYpEHTIB, 3060B'A3aHi
HajaBaTW CMNoOXMBa4yeBi HOBUM He3abyTHiIN goceia. OTXXe KOMMNaHisM
Tpeba niaBuwyBaT CNOXMBYY JNIOABHICTb, CTBOPIHOBATUM TiCHUN
€MOUINHMI 3B'A30K MK NOKYNUAMM i NPpOAYKTOM [2].

Y3aranbHoumM TeopeTUyHi Nigxoam A0 BU3HAUYEHHS MapKeTUHry
BpaXk€Hb, MOXEMO TpaKTyBaTM WOro sK KpeaTUBHWI npouec
ynpasfiHHA ycniwHowo [OBroTpMBasnoto B3aEMOJIEI 3i
cnoxuesadamu, sakuii  3abesnedye nMiANPUEMCTBY  KOHKYPEHTHI
nepesarn Ta diHaHcoBMin ycnix. Tpeba 3ayBaxutu, LWO
TYPUCTUYHUIA NpOAYKT y cdepi BiAHOCMH TiCHO noOB'A3aHuMii 3i
cepoto roTesibHo-pecTopaHHoro 6isHecy Ta Typu3My i 3aCHOBaHMUN
Ha MapKeTWHrOBIN Teopii i NMpakTuui Cy4YacHOro rocnoAaptoBaHHS.
Ha cyvyacHOoMy eTani PpoO3BUTKY rocnojapitoBaHHsa Biabyscs
nepexig BiA cTaHaapTusauii obcnyroByBaHHS A0 3a40BOJIEHHS
iHOMBIAYyanbHUX 3anuTis, TOMY npiopuTETHOIO 3Ha4YeHHa
HabyBae HeobxigHicTb HayKOBOrro nowykKy ni€eBOro
iHCTpyMeHTapito ynpas/iHHA BiAHOCMHaMK 3i crnoXxwueBadaMm Ta
iHWKMMK cy6’eKTaMn pUHKY.

MapKeTUHr TroTeNbHOro MNpPOAYKTY $K PpWHKOBa KOHUenuis
ynpaeniHHA CcrnpsiMOBaHa Ha 33[0BOJIeHHA noTtpeb Typucta B
noaopoxXxax i BiANOYMHKY. MeTa CUCTEMU TOTE/IbHOr0 MapKEeTUHry
BMPAXKaETbCHA YOTUPMaA a/ibTEPHATMBHMMU BapiaHTamu [3, c.18]:

- NigBULLEHHA PiBHSA CNOXMBAHHSA rOTEbHOIO MPOAYKTY;

- AOCATrHEHHHA MaKCMMasibHOI CNOXWBYOI 3a40BOJIEHOCTI;

- HajdaHHA MaKCuUMasnbHO pi3HOMaHITHUX aCoOpPTUMEHTIB
roTesibHOro NPoAYKTY;
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- MaKCuMasbHe NigBULLEeHHS SKOCTI BiAMOYMHKY Ta pekpeadii.

Ha 6inbw HWM3bKOMY PpiBHI y3arajsbHEeHHS MOXHa roBopuTW MNpo
YiTKIWi N KOHKPETHI KiNbKiCHI Ta IKICHIi MapKeTUHIoBI UiNi roTesbHOoi
iHOYyCTpii.

MpaKTUYHUA MapKeTUHI roTeflbHOro NMpPOAYKTY CMpsSIMOBaHMIN Ha
BMKOHaHHA HACTYMHWX 3aBAaHb roTesibHOI iHAYCTPIi:

- 06rpyHTYBaHHA HeObXiAHOCTI HaAaHHA rOTeSbHUX MoCnyr
LASAXOM BUSIBNIEHHS iICHYtOUWOro abo MoTeHUIMHOro NonuTy Ha HUX;

- OpraHizauito gocnigHUUbKuUx pobiT 3 po3pobKM MNPOEKTHUX
TypiB abo iHWWX Nocnyr, Wo BignoBsigaTe NnoTpebam KNIiEHTIB;

- KOOpAMHaUilo W NnaHyBaHHSA OpraHisauiiHOI MapKeTUHroBOIl
cTpaTterii MNpoCyBaHHA W nNpoAaxy roTeNbHOro npoAyKTy Ta
¢iHaHCOBOI AiSNbHOCTI roTenis;

- YAOCKOHAJIEHHSA METOAIB MapKeTWUHroBOi cTpaTerii npojaxy
roTeNIbHOro NPOAYKTY | MPOCYBaHHA Ha PUHKY;

- perynioBaHHS W HanNpsiMOK BCi€l AiNbHOCTI rotenis Ans
OOCSIrHEHHS reHepanbHUX Uinen 6isHecy.

Posrnapatoum MapketuHr y cdepi rotenbHO-pecTopaHHOro
6i3Hecy Ta Typu3My K OCHOBHY PMHKOBY KOHUEMLi0 ynpasfiHHA B
rotenibHoMy 6i3Heci, cnig 3a3HauyMTX, WO IHAYCTPiS rOTeNbHOro
6isHecy 3a CBOIMM OCHOBHWMM XapaKTepucTMKaMuM He Mae€
MPUHUMNOBMX BIAMIHHOCTEN BiA4 IHWWX rany3en, TOMY BCi iCTOTHI
MONIOXXEHHS Cy4YaCHOro MapKeTUHry MoXyTb 6yTu nOBHICTIO
3aCTOCOBaHi B roTe/IbHOMY MapKeTuHrosi [4, c.3].

BUCHOBKM. TakuMM UMHOM, Yy3arasbHEHHs iHdoOpMauii woao
3aCTOCYBaHHA MapKETUHrOBUX IHCTPYMEHTIB Yy peani3auii nporpam
pPO3BUTKY TYPUCTUYHUX NIAMNPUEMCTB AO03BONSE CTBEPAXYBATU, LLO
AN NiABUWEHHA  e(MEeKTUBHOCTI  MapKeTUHIY  MEeHeOXMEHTY
TYPUCTUYHOIO nMNiANPUEMCTBA HEObXigHO MOCTIMHO MNpPOBOAUTU
OOCNIAXKEHHSA PUHKY TYPUCTUYHUX MNOCNYr, BU3HayaTW CUTyaUito Ha
PVUHKY, BWAINATM NpubyTKOBI CcermMeHTM puHKYy. EdekTtnBHO
OopraHizoBaHa MapKeTUHroBa AisNIbHICTb AA€E MOXMBICTb NIABULLUTYN
eeKTMBHICTb poboTK MiANPUEMCTB cdepu TypuaMy Ta KypopTiB i
MONIMWWNTU BNACHY KOHKYPEHTOCMPOMOXHICTb.
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MARKETING OF RELATIONS AND IMPRESSIONS
IN THE FIELD OF HOSPITALITY
IN THE COURSE OF CREATING A HOTEL PRODUCT

The article under studies deals with practical and theoretical
issues of marketing activity, as well as describes the basic
principles of producing and forming a tourist product in the field of
hotel-restaurant business and tourism on the basis of marketing
theory and practice of modern management. The article claims
that to increase the efficiency of marketing management of a
tourist enterprise it is necessary to constantly conduct research on
the market of tourist services, to determine the situation on the
market, to identify profitable market segments. Effectively
organized marketing activities provide an opportunity to increase
the efficiency of tourism and resorts and improve their own
competitiveness.
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